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MOLECULE MONEY" That's what retailers call the tax 


tokens now’ in use in 11 ‘states. In 1933 only 5S states 


had sales taxes; now there are 22 (11 use no tokens). 











The modern idea of Green 
Pastures is a place where milk 
and honey flow fromsales. } our 
natural bridge to these green 
vastures of sales-results is 
Setanta — because Luma- 
rith’s gorgeous color quality is a “natural” with your 
customers! In this new era plastic material, are the 
means to realize your most cherished dreams about 
your product. Here are the reasons why. 


Magnificent colors! 
All the hues and variations you can think of! Subtle 
pastels and vivid, full-blooded tones. Transparents, 
translucents, and profoundly solid colors. Mottled and 
variegated effects. Persuasive colors. Salable colors, that 
keep customers alive to your product's possibilities! 


Unequalled versatility in production! 


Lumarith is used by foremost custom moiders for all 


WHEN PLANNING A PRODUCT 


The color discs show just a few of the colors available in Lumarith. Within 
the last 12 months Celluloid Corporation colorists have developed over 1000 


new colors and configurations 


plastic purposes. It is non- 
inflammable. A true thermo- 
plastic, its composition is 


heat. It comes in granules tor 
injection molding, in which 
Lumarith is injected into the mold and in a matter of 
seconds the finished article is ejected. In sheets, rods, 
tubes and rolls which can be carved, cemented to other 
materials, die-formed, embossed, laminated, machined, 
molded, pleated, printed, scored, stitched, stretched, 
swaged, or even hand-shaped. 


What to do about it 

Get in touch with Celluloid the next thing you do. Its 
a money-making move on your part. Please make your 
inquiry as specific as possible, so that we can intelli- 
gently place at your disposal the advice and expericnce 
of our plastics experts. Celluloid Corporation maintains 
a fabricating division to test every new developmen! 12 
the application of Lumarith. 


MPROVEMENT 


Plastics Division, CELLULOID CORPORATION, 10 E. 40th Street, New York City 


Established 1872 + Sole Producer of Celluloid, Lumarith, and Protectoid 


Trademarks Reg. U. S. Pat. Off 
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| New Business 
—— 


By the time that winter sports are in 
full swing, C. A. Lund Co., St. Paul, 
Minn., will have an Eastern branch fac- 
tory in operation at Laconia, N. H., for 











the manufacture of its “Northland” skis 
: ¢ > ' \e ) 

and other winter sports equipment. Pro- 
duction will begin in temporary quarters 
pending the completion of a brand new 


plant 


MOTION pictures for the home projector 
market are bei..g specially produced by 
First Runs, Inc., Chicago. First release: 
The Mad Sculptor,” to be followed 
each week by a new 400-ft. 16-milli- 
meter film. Releases will be distributed 
on a circulating library basis ($1 per 
subject per day) through drug stores, 
camera shops, stationery stores Estab- 
lished studios will do actual filming of 
the pictures. 


EurOPE’S potential market for America’s 


native whiskies is the magnet which 
draws Theo C. Wiehe, president of 
Schenley International Corp., to a per- 
sonal survey of conditions in 19 Euro- 
pean countries. As he sailed, he said, 
Just recently we ‘carried coals to New- 


castle’ by making a shipment of Golden | 


Wedding rye and bourbon to Glasgow. 
We have been importing millions of 


dollars worth of liquors a year from | 


Europe, but comparatively little of this 
important trade has been going the 
other way.” 

INDUSTRIAL Marketers of Northern 
California constitutes the name and style 
of a new organization modeled on simi- 
lar groups in Eastern centers. Member 
ship will be limited to 50 to permit 
round table meetings and frequent in- 
formal discussions among sales and pro- 
notion executives of technical and in- 
dustrial concerns on the Pacific Coast. 
A. B. Mueller, The Paraffine ¢ ompanies, 
heads the officers and directors (all from 
San Francisco) as president. 


SPEAKING before the annual Metal Min- 
ing Convention of the Western Divi- 
sion of American Mining Congress, Salt 
Lake City, Francis A. Thomson, presi- 
dent, Montana School of Mines. said. 
The development and general utiliza- 
tion of the motor truck has nowhere 
made a greater change in transportation 
methods than in the mineral industry. 

The motor truck is now the stand- 
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. Nin "Uee stro’ " 
2s PAR Bot 


The thousands of business firms who cut costs in the 
past year with new Warner & Swasey turret lathes 
and tools would read like a Blue Book of American 
Industry. The men who decided on these purchases 
probably totaled 10,000 of the keenest, most analyti- 
cal and far-sighted executives in the country. They 
are men who invest only when if can be proven to 
them that the investment will result in lower costs, 


WARNER 
& 
SWASEY 


Turret Lathes 


higher profits. That is exactly 
the kind of proof that can be 
demonstrated about the new, 
faster, more accurate, easier- 
to-operate Wamer & Swasey 
Turret Lathes. May we demon- 
strate what these improved 
machines would do in your 
shop—and for your net profit? 
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The making of fine paper is an art—in which every operation 
must be nicely coordinated. Strathmore Paper Company, one of 
America’s best known manufacturers of fine paper, uses thousands 
of feet of Baldwin-Duckworth roller chain in its several plants to 
assure that perfection of operation which is so essential. 

Baldwin-Duckworth roller chain is an important part of the 
picture in thousands of industries where efficient, economical 
and reliable operation must be assured. Whatever your power 
transmission or conveying problem, whether speeds of a few 
inches a minute or in excess of 3000 feet per minute are needed 
... you may find the right Baldwin-Duckworth Roller chain 
the ideal solution. 

Let our engineering department, with its 40 years of experi- 
ence, help you without obligation. Baldwin-Duckworth Chain 
Corporation, Springfield, Mass. 
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ard accepted means for transpo: 
machinery, and supplies for 
all mining operations not se: 
standard gauge railroad or, in 
tunate instances, by water trans 


I 


ALL through September the st: 
buildings of Toledo, O., will 
rated in honor of the city’s « 
But the really serious business 
brating the anniversary will 
until the “Homecoming” Sept 
Top features will be a Centen: 
munity Dinner, a Negro Song 
and a Venetian Water Paradk 
down the old Maumee River 
panied by fireworks. 


EXECUTIVES interested in mark 
and who isn't—will turn out 
Boston Conference on Distribu 

tel Statler, Sept. 20-21. This 
forum for problems of distrib 

have as its theme this year: "| 
tion Costs—Profits Manpower: 


SINCE 1932 the Seaboard Air | 
way has been moving shipments 
leaf yellow pine lumber fr 
Siding, Fla., to the port of Ta 
trans-shipment to Laurengco M 
South Africa, whence it is 
by rail 750 miles into the gol 
of Northern Rhodesia. Answer 
the gold miners up there so 
world over for a termite-proo! 
and found it in the product of 
Crate & Lumber Co. Value of t 
ber to the miners can best be ¢ 
the fact that they do not wi 
much at total shipping costs a\ 
$96 per 1000 ft. 


At State College of Washington, | 
Coast teachers are now enroll 
driver-education and training 
which must be about the first f¢ 
college credit is offered. All is 
plished through a new Oldsmo! 
sedan, equipped with duplicate 
and brake pedals designed to per: 
instructor, sitting at the right 
‘student, to throw out clutch and 
brakes instantly. 


More and more industrialists 
covering that a pinch of salt w 
vent heat prostration by supplying 
NaCl to take the place of body s 
in the briny sweat of honest 
tablet dispensers are becoming st 
equipment in many plants, but t 
tors of New York State Jou 
Medicine discover that some ma 
turers are aiso setting out a sup} 
gum drops or other candy, along 
the salt, to make good the bod; 
of sugar on superheated days. So: 
should tell them that Sharp & D 


| Philadelphia chemists, are making 


i 


grain anti-heat-stroke ‘“Thermotabs 


containing 7 parts of salt to 3 parts 
dextrose. 


Vi 
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Washington Bulletin 


WASHINGTON (Business Week Bureau)—It's too late now 


for 


john L. Lewis to try to wing the President by criticizing him for 


impartiality. 
sbligations, Lewis's attack helped 
President’s significant Labor Day 
ment at the service of capital and 
labor in the adjustment of dis- 
putes struck a popular response 
that will go far to cure saddle 
cores caused by his straddling of 
the sitdown strike issue. 
McGrady’s Availability a Comfort 

More comforting than Roosevelt's 
Labor Day statement, however, to 
those who hope for industrial — is 
Fd McGrady’s blithe farewell assur- 
ance that “I'll still be around,” as he 
moved out of his Labor Department 
office to go on the job for the Radio 
Corp. of America. Both industrial 
and labor leaders have more faith in 
McGrady’s personal ability to bring 
them into acceptable agreements than 
they have in the Administration’s cau- 
tious impersonal policy. 


Need More Mediation Aid 


The President's statement that 
“those of us who are in the govern- 
ment must do their part by placing at 
the service of capital and labor the 
necessary machinery to facilitate the 
adjustment of disputes and thereby 
eliminate the need for strikes” is hard 
to reconcile with the fact that his 
budget for the current fiscal year al- 
lowed only $373,000 for the Labor 
Department’s mediation and concilia- 
tion work, a cut of $115,300 from the 
1937 appropriation and of $35,000 
from the amount requested by the de- 
partment for the current year. De- 
partment officials say that in the pres- 
ent situation a trouble-shooting staff 
four times as big as the present one 
would not be too large. They hope 
that, in view of the President's public 
tender of the government's good 
offices, he will give a more sympa- 
thetic ear to the department’s request 
for a liberal appropriation next year. 


Salary Is Critical Issue 


_ It's money and not more law that 
is the present need, in the opinion of 
Labor Department officials. Media- 
tion, with which McGrady mixes such 
generous common sense, is as far as 
the government can go, short of re- 
quiring compulsory arbitration, and 
such compulsion is still beyond the 
horizon of present labor strife. The 
President and Congress could provide 
bigger salaries to fom the service of 
men like McGrady—assuming their 
reluctance to serve under their lady 


Purely a political maneuver to remind him of his 


rather than hurt Roosevelt. The 


emphasis on placing the govern- 





SALESMAN FOR AMERICA 


Western railroads and hotels 
count on more revenue from 
foreign tourists now that 
James W. Gerard, ambassador 
to Germany in the early war 
days, has enlisted in the Na- 
tional Park Service with a view 
to inducing wealthy Germans 
and Europeans generally to 
visit Yellowstone, Yosemite, 
the Grand Canyon, and other 
tourist points. Gerard, enthusi- 
astic about his new hobby, 
hopes to persuade notable 
foreign visitors to cross the 
Hudson—even the Mississippi 
—before writing a book about 
the United States. 











boss could be dissipated—and, as a 
matter of fact, he may urge salary 
boosts. But congressmen are notori- 
ously averse to admitting that any- 
body is worth more to the govern- 
ment than they are, and $10,000 is 
the invariable limit. 


—And Always Madam Perkins 


There’s no doubt concerning Mc- 
Grady’s loyalty to the President. He 
has an easy contempt for most con- 
gressmen and usually good-natured 
tolerance for Madam Perkins, but the 
trying circumstances which led up to 
his departure from the official family 
are rather accurately described in the 
quartrain: 

Three things I cannot stand: 

A wise man bound by rule, 

A self-important fool, 

A woman in command. 


Definitely the Key Man 

In taking charge of R.C.A.’s labor 
relations, McGrady is moving into 
one of the hottest spots that has yet 
to develop in the three-cornered bat- 
tle between industry, the C.I.O., and 
the A.F.L. Despite the critical impor- 
tance of the new position, R.C.A.’s 
president, David Sarnoff, has prom- 
ised that his services will still be avail- 
able to the White House in time of 
trouble. As a secretary of labor with- 
out portfolio, his position will, in 
some respects, be less anomalous than 
it has been in the past. 


No War—Now 


The President and Sec. Hull are 


confident the present war scare in 


Europe and the Far East will not flame 
into world conflict during the next 
few months, due largely to Britain's 
determination to prevent it, but they 
are nervous over possible new inci- 
dents which may touch off sparks. 
Meanwhile, rising anti-Japanese senti- 
ment in this country complicates the 
neutrality law situation, providing a 
counter-irritant to the strong peace 
sentiment which forced enactment of 
a less flexible—and hence less effec- 
tive—neutrality law than was desired 
either by Roosevelt or Hull. 


—And Why Not? 


Washington experts figure (1) that 
Germany is not ready, could not feed 
an army on this year’s poor crops and 
small stocks; (2) that Japan is still 
afraid of Russia’s Far Eastern air 
force, which might raid Nipponese 
cities and munitions works; (3) that 
counter air raids among French, Ger- 
mans, British and Italians would not 
profit any nation much in long-term 
strategy; and (4) that war is more 
likely in 1939 than this year. 

Neutrality Tactics Criticized 

All sorts of modifications in the 
neutrality law will be proposed when 
Congress meets. A scrap iron em- 
bargo seems to be mustering strong 
support with the rise in feeling against 
Japan, chief foreign purchaser, even 
though it would be comparatively in- 
effective without similar embargoes by 
the other major industrial nations. 
Sharp criticism of Roosevelt for not 
recognizing a state of war and invok- 
ing the neutrality law will be offset by 
the conviction that the White House 
policy has, at least, not played into 
Japan's hands. 


Probe Japanese Tardiness 


While Japan has given no official 
intimation that it will deny exchange 
to any one who wants it, the State 
Department is investigating protests 
reaching Washington from exporters 
that they are having trouble getting 
their money. Complaints indicating 
that Japan is interposing endless tech- 
nicalities suggest a deliberate policy 
of delay in paying her bills. 

No Trade Agreement for Oil 

As expected, the Federal Trade 
Commission has knocked in the head 
code-making activities by the oil in- 
dustry which, Washington suspects, 
were intended to Stave off anti-trust 
action by the Department of Justice. 
Rejection of the code proposals sub- 
mitted by the oil industry east of the 
Rockies will clear the deck for trial 
Oct. 4 of the D.J suit against Mid- 
Western major companies. FTC also 
has knocked out the pre-NRA oil 
code, despite pleas of nald Rich- 
bere, former NRA administrator, re- 











THIS 
ELECTRIC TOOL 


MAKES TOUGH 
SURFACING 
JOBS EASY 


Recent developments in por- 
table tool design have made 
possible many new applications 
and new economies. For example, 
the new Super-Power Black & 
Decker Portable Surfacer hand- 
les sanding, grinding, gouging, 
planing and wire-brushing oper- 
ations which formerly required 
heavy permanent or semi-por- 
table equipment, or which were 
too slow, tedious and expensive 
to do by hand. Our new catalog 
will bring you up-to-date on 
electric tools and their many 
cost-cutting uses. Address: The 
Black & Decker Mfg. Co., 745 
Pennsylvania Ave., Towson, Md. 
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tained by the major Pacific Coast oil 
men who thought they had some- 
thing that might keep the govern- 
ment off their neck. 


No Brokerage Splits 

Brokerage provisions of the Robin- 
son-Patman law are not to be con- 
sidered as inoperative pending final 
disposition by the Supreme Court of 
the cease-and-desist order issued 
against the Biddle Purchasing Co. 
Such, in effect, is the warning served 
by the Federal Trade Commission in 
its issuance last week of three com- 
plaints all charging illegal brokerage 
diversion. They were directed against 
the United Buyers Corp. of Chicago; 
the Quality Bakers of America, with 
headquarters in New York; and the 
Webb Crawford Co. of Athens, Ga. 


A Few Incongruities 

No hint of any prosecution of the 
sugar refining “trust” attacked by 
Roosevelt is being whispered at the 
Department of Justice. This surprises 
senators and representatives who were 
given to understand they were aiding 
a monster when they mustered so 
much strength for the new law. 
Friends of the refiners here ask how 
the President’s concern over the high 
prices which the poor housewife has 
to pay squares with his promise that 
wages will be raised in offshore 
refineries, 


Ingratitude 


The surge of indignation among 
cotton farmers over holding loans 
down to 9¢ and restricting the 3¢ 
subsidy to 65% of the crop seems 
sharper than a serpent’s tooth to New 
Dealers. Having already reversed the 
former policy of upholding the world 
price (and thereby building up foreign 
cotton-growing competition) in this 
year’s | gs gee. New Dealers were 
shocked at demands for a “parity 
price’”—nearly 17¢. To have a virtual 
conservative like Sen. Bankhead, the’ 
Speaker’s brother, charge a “deliberate 
attempt” by government “theorists” 
to depress the price and sell the sur- 
plus abroad for less than it’s worth 
makes the starry “eyed boys see red; 

makes the word “purge” sound ele- 
gant. 

Generosity for the Farmer 

This year’s award for generosity 
with other people’s money should f° 
to North Dakota’s Gov. Langer, who 
has trumped the Neal Deal’s ace by 
“permitting” financially embarrassed 
farmers to sell ‘mortgaged crops in 
sufficient quantities to meet labor and 
living costs until the next harvest. 
Federal lending agencies would like 
to nip this idea in the bud before it 
spreads, but they can’t figure out what 


method to use. The obvious retort— 
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suspension of further crop 
loans—is very apt to be ove 
next year’s election-consci ( 
gress, and if that happens 
would be down with a veng 





Little for Farm Tenants 


Feudalism in the House A 
tions Committee, together 
grant resort to the double- 
or two of its members, is r ; 
for a miserly $10,000,000 for (r¢ | 
Tenancy Act, say the 
that particular phase 
One member of the commi 
mitted the crime of saying 
hearings that any worthwhil 
could become an owner und: 
conditions and that no mat 
you gave the average tenant 
would be a tenant again. 
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Carding Another Fight 
Confident prediction that all 
power aspects of the Norris 7-TV4 
bill will be cut out before passag 
the bill next session is now 
Pat Boland, Democratic whi; 
House. Thus another battle 
the New Deal and the conse 
must be added to the sure ! 
next session, for Boland has 
strated that he is adept at pu 
ear to the ground and get 
right answer. A political nov 
in 1930, he amused Scranton, P, 
politicians by coming out w! 
wet, and running in both pri 
He won both. In 1934, beca 
spoke his mind about Sen. Joe Gut 
for stealing his patronage, G 
machine doomed him to ré 
He has been reelected twice since 
TVA Reports Gains 
TVA’'s electrical business is bo 
ing and the future is bright, 
ing to its own report. Comparing te 
fiscal years 1936 and 1937, kilowatt 
hours generated are up 41°; to 787» 
460,000 and gross revenue up 68°; 1 
$1,650,000. Sales to municipalitics 
growing and six new industrial con 
tracts promise an additional $4,300, 


000 annually when demand reaches 
7 cil 

























maximum. But therein lies the 
for either the industrial custon 
will not buy the full amount 0! 
power optioned, thus cutting revenues 
below expectations, or TVA will have 





to scratch gravel to meet demand 





Closing Another Loophole 


To help states and cities that tax 


bank deposits, Treasury savants, wil 
recently established reputations 
loophole-closers, are trying to find 4 
better way of ap lying that levy. 
Prior to the date ke deposits are | 
be reported for tax purposes many ¢e 
positors buy government bills. N few 
days later the bills are sold and the 
deposit restored. 
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PRODUCTION 


*Steel Ingot Operation (% 
* Building Contracts (F. W. Dodge, daily average in thousands, 4-wk. basis) 
Engineering Construction Awards (Engineering News-Record, 4-wk. daily av.) 


of capacity)... 


* Bituminous Coal (daily average, 


1,000 tons). 


*Electric Power 


(million kw.-hr.) 


Latest 
Week 


71.6 
$12,288 
$6,632 
1,321 
2,321 


Preceding 
Week 


84.1 
$11,896 
$6,986 


Month 
Ago 


84.6 


$11,914 


$6,978 


71,269 
2,295 


1,286 
2,262 


Average 
1932-36 


38.7 


TRADE 
Total Carloadings (daily average, 1,000 cars). 
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to je 


O88, 


ities are 


ial con- 


S84. 400,- 


* Miscellaneous and L.C.L. Carloadings 


(daily average, 


1,000 cars) 


* Check Payments (outside N. Y. City, millions)... 
*Money in Circulation (Wednesday series, millions) 


PRICES (Average for the week) 


Wheat (No. 2, hard winter, Kansas City, bu.). 


Cotton (middling, New York, 
Iron and Steel (Steel, composite, ton) 


Copper (electrolytic, Connecticut Valley basis, 
Moody’s Spot Commodity Price Index (Dec. 31, 


FINANCE 


EDececcesesce 


Ib.) 
1931 


Bond Yields (Standard Statistics, average 45 bonds). 
Call Loans, Renewal Rate, N. Y. Stock Exchange idaily average). 


Prime Commercial Paper, 4-6 Months, N. Y. City 


(prevailing rate) 


Business Failures (Dun and Bradstreet, number). 


BANKING (Millions of dollars) 


Total Federal Reserve Credit Outstanding (Wednesday series) 
Excess Reserves, all member banks (Wednesday series) 
Total Loans and Investments, reporting member banks 
Commercial and Agricultural Loans, reporting member banks? 


ee Loans, reporting member banks? . 


. S. Gov’t. and Gov’t. Guaranteed Obligations Held, reporting neniier beste. 
pond Securities Held, reporting member banks. 


2,579 
750 
22,319 
4,638 
2,095 
9,323 
2,969 


+ Revised. 


2,565 
760 
22,315 
4,606 
2,048 
9,366 
2,991 


2,561 
700 
22,378 
4,499 
2,089 
9,432 
3,038 


t New Series. 


# Not Available. 
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These monthly averages 
are merely simple aver- 
ages of each month’s 
weekly figures of Busi- 
ness Week’s index of 
business activity pre- 
sented in the chart at the 
top of the page. They 
enable readers to get a 
general view of the trend 
of business since 1929. 


The Weekly Index of Busi- 
necs Activity is covered by 
the general copyright on the 
contents of Business Week 
and may not be reproduced 
without special permission. 
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NEW Sodtew welt red et 


FANFOLD\ 
MACHINE 


There’s Less for 
the Operator to Do! 


Users of fanfold machines are amazed at the 
simple, automatic action of this remarkable 
new Burroughs Fanfold Machine. 

They quickly realize that it cannot waste 
costly time—that it does not waste physical 
effort. 

See for yourself how it will enable your 
operators to sustain high-speed production 
with much less effort, thereby lowering your 
costs of handling fanfold or continuous forms 
of any kind. Ask for a demonstration. 


MAIL THIS COUPON! 


BURROUGHS ADDING MACHINE COMPANY 
6039 Second Blvd., Detroit, Mich. 
I should like to know more about this new Burroughs Fanfold Machine. 
NAME 
ADDRESS 


Ps i 


Nits mielttat 
ONE KEY— 


Carriage Opens 
Automatically! 


Forms are Released 
Automatically! 


Carriage Returns 
Automatically: 


Carbons Shift 
Automatically! 


’ 


Then—as the operator removes 
the completed set of forms— 


New Forms Lock in Place 
Automatically! 


Carriage Closes 
Automatically! 








THE MACHINE 
-NOT THE OPERATOR- 
DOES MOST OF 
THE WORK 
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The Business Outlook 


SECURITY markets didn’t hang out the “Welcome Home” sign to 


re 
get back to town. 
for the year. 


curning vacationists who had taxed rail, air, and ship facilities to 
By mid-week, stock averages had set new lows 
Explanations ranged from war scares to the prospect 


for lower profit margins in coming months and to fears that 
»utumnal business would fall short of earlier expectations. 


But Wall Street is easily given to spasms of stage fright. 


While 


it is true that new buying in steel, machine tools, shoes, textiles, and 


other lines has tended to peter 
out in recent weeks, the genera! 
level of summer manufacturing 
activity has held at the highest 
levels since 1929, largely because 
hacklogs have been heavy. In 
many lines the lull in new buying 
has been welcomed, giving mills 
a chance to speed up deliveries 
on old business. 


Fall Buying Prospects 

With the advent of cooler weather, 
however, buying enthusiasm is ex- 
pected to revive. Scattered reports 
indicate that consumers are alread; 
shopping for their fall and winter 
wardrobes and manufacturers are wor- 
tied about being able to make prompt 
deliveries when retailers realize that 
stocks aren’t ample enough. Buying 
in cotton textile markets took on a 
new lease of life just prior to the Sept. 
8 cotton report, which indicated a 
larger crop than most traders ex- 
pected. Cotton prices along with 
prices of other major raw materials 
had begun to move upward on war 
scare news just before the crop report 
appeared, 


Steel Should Gain 


The fact that steel mills decided to 
maintain most of their prices for the 
fourth quarter at the same level that 
existed in the third quarter probably 
accounts for the even tenor of current 
buying in this field. September is the 
low month of automobile assemblies, 
but steel buying from this quarter 
should gain momentum daily from 
now on if the new models are to be 
ready for the October openings. Mean- 
while, farm equipment, oil, and house- 
hold utility industries are supplying 
much of the current support in steel 
markets. 


Truck Prices Rising 


Previews of some early bidders for 
the 1938 motor markets have already 
been held, but the larger producers 
aren't likely to be ready much before 
show-time. Truck manufacturers are 
destined to follow the lead established 
by passenger car producers in boost- 
ing prices. Diamond T. Motor Car 





VEW MARKET CUIDE 
Those who sell any type of 
product to the paper indus- 
try will be interested in a 
new survey of the pulp and 
paper industry just released 
by the Department of Com- 
merce showing the sales man- 
ager where he may find his 
market and how much of it he 
may find in every county of 
the United States. It should 
be of inestimable value in set- 
ting sales quotas, establishing 
sales cost budgets. Ask for 
Market Research Series 14.4. 











Co. announced increases of $20 to $70 
on its line effective Sept. 1. Truck 
sales this year will set a new record. 
The light truck continues to dominate 
the market, but the largest percentage 
gain in output during the first seven 
months of this year appeared in the 
heavy truck field—those of 3! tons 
and over. The gain here was 60°, 
against 15% for the light truck of 
1} tons or less. 


Commodity Balance 


Wholesale commodity prices have, 
on the whole, held remarkably steady 
this year, chiefly because the upward 
tendency in such field as hides and 
leather, building materials, and metals 
has been offset in recent months by 
sharp price declines in farm products 
(induced by the heavy crop prospects) 
and by a smaller decline in ee prod- 
ucts. At the close of August, raw 
materials were only 3; above a year 
ago, tending to temper the further 
rise in semi-manufactured and finished 
products which now stand 14% and 
7% respectively above the prices in 
effect a year ago. 

Burner and Stoker Peaks 

Now that the heating season is just 
around the corner, makers of such 
heating equipment as oil burners and 
mechanical stokers are at or close to 
peak activity for the year. In the first 
seven months of 1937, oil burners 
were being shipped at a rate 19° 
greater than in the same months of 
1936, while mechanical stoker sales 


were running 47°; ahead. An un 

pected decline in sales of residential 
stokers in Jul; 
siderably increased sales of 


was offset by oO 
industrial 


stokers. 


Tanker 

Also watching t 
ter are the 
moment 
the price likely to be 
tion facilities from the oil-produc 
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the promise of 
the bec that current prices are already 
high compared with previous years, 
may put a brake on the usual seasonal 
advances. 
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more next year, plus 


Home-Building Strong 


Private construction activity is th 
feature of the building market as thi 
industry enters the normally dull 
period of the closing months of th 
vear. Early September contracts 1 
ported by Enginecrine News-Record 
include several large housing develo} 
ments averaging over a million do! 
lars apiece, together with a number of 
big commercial projects. 


Lumber Softens 


A decline in lumber shipments and 
new orders relative to production in 
recent wecks has caused some concern 
in the lumber industry. Stocks i 
creased during the second quart 
after declining 10°; in the first qua 
ter. Prices have softened, too, in 1 
cent weeks. Yet the lumber surve 
committee estimates that lumber 
sumption this year will approximate 
26,000,000,000 board feet, a gain of 
about 12°, over 1936. 


on- 


More Gas Ranges 

The increase in residential building 
during the first half of 1937 as well 
as the drive by utilities to stimulate 
modernization of kitchen equipment 
account for the 22, increase in gas 
ranges sold in the first six months of 
1937 compared with the same months 
of 1936. This means about 823.000 
ranges found their way into consump- 
tion, 80% of them being relatively 
high priced. 

Plastics Are Active 

Plastics have not only had a pheno- 
menal rise in the domestic market, but 
the export maiket is also showing 
rapid expansion. Though the total 
volume involved is still small, the ex- 

ots during the first half of 1937, 
- in quantity and value, ran 50°; 
over totals for the same months of 
1936. 





Any reputable equip- 
ment will operate — 
but you obtain the 
greatest profits possible 
ONLY when the cor- 
rect equipment is skill- 
fully applied to your 
job. 
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Change SAVES $3380 ANNUALLY 
Repays Cost in Ten Months 


| oe Los Angeles County Sanitation District 
saving $3380 annually—a 121 per cent return on its 


investment in an equipment change. Here is the stor, 


A General Electric salesman, believing that under a new 
power-factor rate plan the Los Angeles County Sanitation 
District might reduce its power costs by making certai: 
changes in equipment, proposed a survey of plant 
conditions to obtain the facts. After an analysis 
of the survey, he suggested that a large induction 
motor be changed to a synchronous motor, and this sug 
gestion was adopted. The cost of the change was $279: 


The annual savings total $3380—a 121 per cent return. 


This story of General Electric application-engineering 
service is not unusual. Many executives find it profitable 
to call on our engineers for advice in the solution of 
difficult production and design problems—problems fo 


which an electrical solution may be practical. 


May we suggest that you avail yourself of this servic« 
and find out how the right type of electrical equipment, 
correctly applied, can cut your costs. Our application 
engineers will be glad to work with you or with your co: 


sulting engineers. General Electric, Schenectady, N. Y 


011-267 


GENERAL @ ELECTRIC 
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War, Wall Street, and Business 


The realities behind the stock market news and 
foreign headlines make a different story from 


the 
the 


one that’s told on the ticker. 


a scares this week tipped off a wave 
lling in the stock market—a stock 
ket which already had been buffeted 
jisappointments over the failure of 
ss to rally from an eight months’ 
enter (BW—Sep4'37,p13), and 
ripe for a fall. 
. market needed an excuse and this 
is provided by a succession of alarmist 


c 


en headlines—Japan Refuses to 
pologize to England; Britain Calls 
nference on Mediterranean Piracy; 


ssia Charges Italy with Sinking Ships. 
r rough-and-ready way speculators 
ks “‘on the news,” and bought 
dities (page 63). 
Yet below the surface of the head- 
es it was evident that major European 
vers would do almost anything, in- 
g pocketing their pride, to avert 
ir. And below the surface of the 
k market there were reasons for 
ng that business would get better, 


t worse. 


Panie Philosophy 


The speculative summation of it all, 
wever, allowed no room for ifs and 
ts. It was emphatic and bearish. War 
ild be bad for business and business 
ild not be good anyway. Therefore, 
y hold stocks? But to those who got 
nd the headlines such sweeping 
gic seemed to overplay (a) the im- 
nence of war and (b) badness of 
siness 
The fact is, business is not bad. The 
Week business index this week 
nbed nine-tenths of a point, to above 
Both production and trade have 
steady throughout the year; and 
1937 is finished the national in- 
e will be around $70,000,000,000, 
well ahead of 1936's $62,000,000,- 
Likewise, corporate profits should 
eed last year’s. 
But the stock market, as is its wont, 
ounting 1937 and looking ahead 
vard 1938, Repeated assertions, that 


ts are rising, that business organiza- 


will have to absorb these costs 


irgely labor), because they cannot be 


on to consumers, have become 
mplace. And there is the jim- 
ite matter of fall business. To 
the vigorous rally of the autumn 
36 is lacking. Failure of orders to 
€ into steel mulls and rail equipment 





companies and textile factories has gen- 
erated pessimism. 

There just have been no real incen 
tives to rush in to buy. Inflation talk 
has subsided. In the case of steel, with 
prices reaffirmed for the fourth quarter, 
purchasing agents can afford to wait 
Railroads have been disposed to see 
what fall traffic amounts to (BW —Sep 


{'37,p11); textile mills haven't been 
getting orders because converters and 


wholesalers had stocked up in the spring 
and now are wondering if the bumper 
cotton crop will precipitate a further de- 
cline in prices. 

Right along the line, has 
been having a breathing spell. The gov 
ernment has been spending less on re 
lief; forward inventory-building has 
been curtailed; retailers are buying on 
a hand-to-mouth basis 

Yet, fundamental factors for recovery 
still remain the same: large farm in- 
come; fat dividends, higher payrolls—in 
brief, good consumer buying power. 
But the stock market is impatient. It 
usually is not so 
much a barometer of business, but a 
guesser of the future—and often is as 
wrong as it is right. (In 1929 business 
turned down in July; stocks kept going 
up into September.) 
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A WAR SCARE IN PERSON—Above, the grim little men of Nippon take over Peiping, 
and as the Japanese continued their advances against the Chinese coastline this week 
the fear that the conflict for control of the Far East might shift to a world stage caused 


a mild war scare in America, brought stocks tumbling down in Wall Street. 
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tion before they can “speak with au- 
thority’’ in world council chambers. 

The Soviets are bellicose, but will 
not make the first move. They aren't 
ready. But neither will they sacrifice 
any territory. They made that fact plain 
to Japan several years ago, and Tokyo 
remembers it 


Italy’s Predicament 


Italy is in a tight spot. She can ill 
afford to allow Franco to lose in Spain, 
but neither can she afford financially to 
support him indefinitely. That accounts 
for the bold and dangerous bluffing in 
the Mediterranean during the last six 
months. And Italy can finance no major 
war now. The Ethiopian and now the 
Spanish campaigns have been too costly. 

Germany has a huge war machine, 
but its comparative strength is decreas- 
ing. British rearmament is faster than 
German. German crops this year are 
bad. Berlin is already talking frankly 
of the possibility of bread cards before 
this winter is over. 

Logical culmination of the clashes 
which started in Manchuria in 1931, 
shifted to Ethiopia, then to Spain, be 
fore breaking out afresh at Shanghai, 
is some kind of a major conflagration 
But the time is not yet ripe 


Coast Labor Split 


A.F. of L. and C.LO. wrestle 
for control of waterfront; San 
Francisco tieup may spread to 
other ports. 


SAN Francisco (Business Week Bu 
reau)—With possibilities of serious ef 
fects on Pacific Coast shipping, the bat- 
tle between C.I1.O. and A.F. of L. for 
control of West Coast warchousemen 
flared into the open last week when 
the powerful International Teamsters’ 
Union, dominated on the Coast by 
Dave Beck, of Seattle, called a halt on 
“discrimination against its members” by 
C.1.0. longshoremen of San Francisco, 
headed by Harry Bridges. 

The Golden Gate's $50,000,000 har 
bor approach faced paralysis for the 
third time in as many years, with the 
threat of an eventual Coastwide tieup 
even if the present clash is adjusted. 

The showdown was precipitated by 
the teamsters. Irked at the handling of 
non-union, or “hot,” cargo by C.1.O. 
longshoremen, who sought to prevent 
them from handling similar goods, the 
A.F. of L. men retaliated by placing a 
truck embargo on the docks. Move- 
ment of freight (perishables excepted) 
to and from wharves was halted. Con- 
gestion on the docks seriously retarded 
shipping and spokesmen for ship com- 
panies pointed out that such conditions, 
if prolonged, would completely close 
the ports. 

Settlement of the 


present incident 
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LABOR SLAPS AT FORD—Purported to be Ford employees hiding their identities ch arou 


700 masked marchers 


criticizing Ford's 


between 600 and 


parade. Banners 


will in no way affect the major issue 
as to which union is to control war 
housemen, the C.I.O. longshoremen o: 
the A.F. of L. teamsters. William 
Green has given the teamsters the “go” 
sign on inland warehousemen. In Cali 
fornia and Oregon, and parts of Wash- 
ington, warehousemen are being rapidly 
absorbed by the waterfront group. 

Immediate cause of the showdown 
was a longshore-warehouse picket line 
around a warehouse of the California 
Packing Corp. in San Francisco. C.1.O. 
men charge that “Calpak” locked out 
75 of their members last October. Com- 
pany officials say the plant was merely 
closed permanently. When the concern 
sought to move goods from the ware 
house, the picket line was established, 
preventing teamsters from hauling its 
products. 


When “Hot” Is Not Hot 


At the same time, however, C.I.O. 
longshoremen handled “Calpak’’ prod- 
ucts on the docks, despite the fact that 
they were considered “hot.” They also 
handled other “hot” cargo moved to the 
docks by freight cars. Attitude of the 
teamsters was: “Why deprive us of the 
work of handling such a product when 
longshoremen are handling it? Evi- 
dently, cargo is ‘hot’ only when Bridges 
Says it is.” 

Observers see one possible advantage 
for the C.I.O. men in the fight. It may 
tend to force Harry Lundeburg’s sea- 
men's union to support of their fellows, 
and may slow up the drive launched 
by the seamen to take members from 
that important Inland Boatmen’s Union, 
a C.1.O., Bridges-dominated organiza- 
tion (BW’—Aug28’37,p48) 
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Soft Coal Steps Out 


Bituminous industry launches 
campaign to improve its posi- 
tion in the highly competitive 
fuel market. 


IT is high time, says the Nat 
Association (bituminous), tha 
dealers show the public that 
got something to sell. And to t 
a market-promotion campaign 
ning which will hammer hom 
vantages claimed for bitumin 
producer of automatic heat 
At this stage, the campaign 
primarily to increasing the domes 
of bituminous, on the selling p 
convenience, economy, depen 
cleanliness, and health. If the dr 
ceeds in arousing the industry's : 
and producers to a high pit 
operative effort, it may then be « 
to the industrial market. 
Pamphlets, distributed throug 
ducing companies, coal-producing 
roads, and stoker firms, stress the 
ability of dustless coal, scientit 
treated and in some cases deli\ 
packages (BW’—Oct3’36,p29;O 
pi7). 
Will Seek Best Local Dealers 
Realizing the increasing com} 
of anthracite coal, natural gas, f 
and hydroelectricity, the biti 
group is streamlining its drive, p 
it strong among the coal dealer 
have shown they are the best mer 
in their neighborhoods. 
Concurrently, the architectural 
building fields are being educated 
soft-coal matters through a series of ! 
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page advertisements in leading trade 
ournals. Architects working on base- 
ment plans are offered a special service 
arranged with the American Institute of 
Architects, and a strofg drive to tie in 
with building of new and sample homes 
is being made with the cooperation of 
jumber dealers. 

After the dealer campaign is well un- 
der way, the consumer will get direct 
appeals through general advertising and 














metals — here and in 


Philippine Islands. 






JAPAN'S campaign to build an empire 
is beginning to expand beyond the big 
push around Shanghai. Japanese scout 
g parties have turned up in Canada, 
Australia, the Philippines, and _ the 
United States. Like their colleagues in 

na they are after raw materials and 
arkets, but they are armed with orders 
stead of guns. They want raw mate 
rials, and they need them faster than 
they are going to be able to get them 
rom the new territories they have ac- 
tired on the mainland in the last six 
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The dread of Tokyo is that supplies 

be cut off under some vigorous 
eutrality program. The Nipponese can 
probably do without outside supplies of 
nitions and airplanes, the only items 
automatically would be included in 
nited States embargo under our 
eutrality law. However, the Japanesc 
uld be confronted with a crisis if 
ey could not go on buying cotton 
and oil abroad. And Tokyo's greatest 
veakness as an industrial power is a 
mtinuing lack of iron and steel re- 


es 




















Turning to Canada 





These are the facts which account for 
the peaceful but intensive drive which 
Japan has been making for raw mate- 
tials. It has been going on in the 
South Seas for several years. But within 
the last few months it has been picking 
P momentum in Canada. 

In April, Tokyo suspended import 
luties On iron and steel and a long list 

products made of these materials. 
it was a blatant admission that Nippon 
was running into difficulties in keeping 
up with the arms program. 

On Aug. 10, duties were suspended 

| imported wood and pulp which 
SS to be used in the manufacture of 
rayon for export. Domestically con- 
sumed pulp still pays an import duty. 

Direct evidence that the demands of 
war were eating heavily into the coun- 











Armed with orders, Japanese agents intensify pur- 
chasing of raw materials —principally cotton and = year © Dominion sales to Japan { 
Canada, Australia. and the the year ending in May amounted t 
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neighborhood publicity. The radio al- period a year ago. So genuine was tl 
ready has been used, in a national hook- fear of Japanese mills that their su 
up publicizing the “small homes” build- plies might be cut off, that they bought 
ing campaign, and addresses from vari- heavily in the winter and early spru 


ous points are expected to be used from when prices were much higher 
time to time. No territories have been now 
singled out for special attention, how- 


~ ee . ; 
ever, and the cost of the preliminary More Scrap and Copper 


campaign is not definitely budgeted. It Far more spectacular was the j 
may run anywhere from $20,000 to in our exports of iron and stecl scra 
$50,000, as plans are developed to Japan. In spite of sharp price 


creases, our sales on a tonnage b 
have trebled this year Nippon took 


twice as much American copper in 


Japan Pushes Drive for Supplies ts ie mosis chine years i 


same period last year 
Canada has had its share of this in 
creased Japanese business for more t 


$??.000.000. a gain of 40° over 
previous 12 months 
British Columbia has seen the 1 
try s supplies of essential raw materials dramatic evidence of Japan's mad 
came in the announcement, also in to assure herself of supplies of 


August, that duties were lowered on materials. 


copper, tin, zinc, and bronze. Airplane In February, Japanese agents sco 
engines were included too, so that an for additional supplies of copper, ca 
emergency supply could be built up ina to terms with the Granby Consolidat« 
hurry Mining & Smelting Co., which arrar 
‘ : to reopen its Copper Mountain min 

Our Cotton Exports Jump peta or re 1930 g ~ 

How heavily Japan is counting on the _ tract calls for the shipment to Japa 
United States for supplies of various all ore mined 
raw materials is evident in our export A little later, the Canadian D 
figures. We are in the habit of supply ment of Mines and Resources rej 1 
ing Japanese textile mills with about that British Columbia Nickel Mu 
half of their raw cotton. In the first Ltd., would reopen its mine at Choa 
five months of this year we jumped and that the entire output would | 
our sales of cotton to Japan to 700,000 taken by Japanese interests whi 
bales from a bare 500,000 in the same tended to do all refining at hon | 































BRITAIN FACES LOSS IN HONG KONG AREA—For more than a century the 


harbor of Hong Kong (shown above) and nearby waters have been a closed preserve 
for the British Navy. But this week Japan carried her undeclared war into the 
British-controlled waters, setting up a sea blockade between Hong Kong and the 
important commerc:al city of Canton. Operating from Pratas Shoals, a naval base 150 
miles to the south of Honk Kong, Japanese destroyers stopped several British ships, 
sank Chinese vessels, thus imperiling the British colony's $250,000,000 a year trade. 
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AT A GLANCE-THE MUNICIPAL CREDIT SITUATION 
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expected that a 5-year contract will 
son be signed with the Japanese. 

Japanese interests are also said to 
have acquired control of iron ore de- 
sosits in the Queen Charlotte group of 
‘lands off the British Columbia coast, 
and are preparing to ship the ore to 
lapan for treatment if test shipments 
orove that it is worth while. 
After Rayon Pulp 

Nippon Soda Co. entered British 
Columbia recently with the purchase of 
46 square miles of timber land con- 
taining 600,000,000 ft. of timber, for 
which they bid $500,000. Nisso Rayon 
Pulp Co. has secured nearly one billion 
fect of timber in the Queen Charlotte 
Islands, and the powerful Mitsui inter- 
ests are said to iS scouting for more 


rayon pulp. 

None of these contracts is spectacu- 
at in comparison with Japan's running 
rders for these same products in both 
the United States and Canada, but the 


intensiveness of the drive for raw ma-— 


terials in the last few months has fo- 
cused public attention on the various 
contracts. Also, in Ottawa, it has com- 
plicated the cabinet’s problem of de- 
termining whether to extend to Japan 
and China the embargo on shipments 
of munitions just applied to Spain. The 
justification is as great, but the amount 
business with Japan is already so 
, and the prospect for future busi- 
ness so bright, that any move which 
might antagonize the Japanese is bound 
to meet with business opposition unless 
ther countries agree to a similar pro- 
gram. 

It is this uncertainty over foreign sup- 
plies of raw materials which accounts 
for Japan’s intensive search for sources 
nearer home, Japan's mandated islands 
ll kinds of products by a government- 
organized company created only a year 
ago. Already a special division has 
been created to operate pineapple plan- 
tations in the islands, and another to 
mine rock phosphates. Bauxite from 
the islands now supplements large sup- 
plies from Korea, but imports from 
Japanese-controlled mines in Malaya are 
still large. 


Big Rubber Investments 


Tokyo claims that Japan’s investment 
a rubber plantations in Malaya, Suma- 
tra, Borneo, and Java trails only the 
investments of Britain, the United 
States, and Holland. The Philippines’ 
only large iron ore mine ships its entire 
output to Japan, and this has grown in 
three years to more than 600,000 tons. 
The Furukawa Mining Co. has just re- 
ported that it has negotiated with a 
British mining firm in the Union of 
South Africa for large deliveries of cop- 
per. The Japanese interests will invest 
¥1,000,000 in the British company. 


Another British minfng company in 
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Tasmania has agreed to ship 300,000 
tons of iron ore annually to Japan. Still 
under consideration are plans for the 
creation of an Australian company, 
financed by Japanese capital, for the de- 
velopment of iron ore deposits in 
Queensland. Enough of these mining 
projects in the South Seas have taken 
shape for Japan to have agents in the 
United States making surveys for equip- 
ment purchases 

The incentive behind Japan's military 


push in China and the « 

in other world markets is the same. | 
is a need for raw materials 
»ossible, Japan wants to control the: 
mut the more liberally they can be 
cured abroad, the | Wi | be the pi S 
sure for conquest. Out of Japan's an 
bitions is developing good business for 
a lot of people but it requires careful 
handling by executives who have a 
thorough knowledge of problems and 
the risks 


Cities Stage Debt Comeback 


But state and municipal officers worry about the threat 
of the federal government turning back the reliet 
problem, which means more taxes or more bonds. 


THE year 1936 was the platinum era in 
municipal finance. Bond prices soared 
to all-time highs. Defaults were few 
and far between; and unimportant 
Taxes came rolling in as business im- 
proved. And many a city budget went 
over the top as delinquent taxpayers 
rushed to the city treasurer with arrears 

But 1937 cannot rate so highly. In- 
terest rates have gone up. The federal 
government's bonds have softened, and 
state and municipal bonds have dropped 
sympathetically. But the dark days of 
1933 and 1934, when default after 
default petrified investors and laid the 





Times Have Changed 


Back in 1933, municipal credit didn’t 


seem to be worth a tinker’s dam. 
Overboard went bonds from _ invest- 
ment and trust fund portfolios. New 


York City obligations sold for 60 
cents on the dollar. The Bond 
Buyer's index of 20 representative 


long-term bonds showed an average 
yield of 5.69%—the highest on record. 
Which in terms of prices would mean 
the lowest on record. 

But times have changed. Bonds of 
leading cities by Jan. 1, 1937, were 
selling at all-time highs. Yields, in 
other words, were the lowest ever. 
Since, there’s been a recession, but 
even so, the change is dramatic: 


% Yield on a repre- 
} —sentative 8) a bond 
l 


5/1/33 /37 9/1/37 
Boston 5.00 2.60 2.90 
Cincinnati 4.30 2.00 2.10 
| Chicago 6.90 2.80 3.10 | 
Cleveland 6.00 3.00 3.00 | 
Detroit : 10.00 2.85 3.95 | 
gente City 7.00 3.40 3.75 
| Los Angeles 6.00 2.65 3.20 
| New York 5.95 2.96 4.48 
| Newark 6.00 3.00 3.50 | 
St. Louis .. 4.25 2.05 2.25 | 
Seattle . 7.00 2.75 3.35 | 
Pittsburgh 4.25 2.20 2.25 


Since the high point, city obliga- 
tions have fallen from their high es- 
tate—but not markedly. The yield 
| index has risen to 2.95% from 2.62%. 
Most notable change is the 1% rise 





| in Detroit. Probable cause: strike 
| trouble in the automobile city. 








basis for the original Municipal Bank 
ruptcy Act, are definitel pehind Yet, 
a problem persists: relief 

When the Municipal Finance Officers’ 
Association meets next week in Boston, 
comptrollers and treasurers and budget 
officials will ponder over the future bur- 
den of taking care of the unemployables, 
now that Uncle Sam has relingui hed 
the burden. The diminution of Federa 
Emergency Relief grants 
local governments and the 
of Works Progress Administration ac 
tivities leaves a hole which the states, 
cities, and must fill 
directly. 

Credit is no longer a problem. In 
vestors are gobbling up state and munici 
pal offerings. Since 1934, the sale of 
refunding obligations has risen tremen 
dously (see chart at lower left page 16), 
as municipalities retired temporary Joans 
secured during the depression from 
bankers who shored up tottering finan 
cial structures because they “had” to. 
New York and Chicago, for instance, 
were able to pull through because finan- 
cial interests could not afford to run the 
risk of a major default. In Newark, 
N. J., large taxpayers paid taxes in ad- 
vance, and later New York bankers 
organized a consortium to clean up the 
situation at 6%. 


; ; 


' 
i 
; } 
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curtailmer 


local tax units 


Detroit Sets Fast Pace 


Detroit made a remarkable comeback 
From the depths of default in 1933, 
with a huge pile-up of short-term debt, 
the city emerged in 1936 with the sale 
of nearly $20,000,000 of refunding 
bonds at 3.17% (see box page 17); 
and the state of Arkansas, in a similar 
fix, is now considering cutting interest 
charges with a refunding issue. 

The improvement in state and munici 
pal finance is as strange as the low in- 
terest rate that the federal government 
is paying on its bonds. Despite an un- 
balanced budget, Treasury Secretary 
Morgenthau has been able to drive gov- 
ernment bond yields to record low 
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BLOCKED DRIVES AND DOLLAR GAS—in Detroit. 
Aug16@37,p.28). Independents that had been giving 


must be sold at prices posted (BW 


secret discounts merely posted their cut prices. 


Michigan law now says gasoline 


Opposition dealers then sought to 


bring the rebels into line by sending caravans of cars to buy a single gallon of gas and 


demand the limit in free service 


thereby keeping legitimate buyers from the pumps. 


One victim (right) retaliated by charging his tormentors $1 for their single gallon. 


Prosecutors are investigating. 


figures. Municipals have tagged blithely 
along on Mr. Morgenthau’s apron 
strings (see chart at upper right page 
16). 

Yet, municipal debt has been mount- 
ing steadily—from $5,000,000,000 in 
1916 to $20,800,000,000 today (chart 
at upper left page 16). Population has 
increased in no such geometrical pro- 
portion. So, conservative financial 
policies cannot account for the turn in 
municipal fortunes. 

The sellers’ market of 1933 switched 
suddenly to a buyers’ market for two 
reasons: Investors were ready once 
again to put out their funds at in- 
terest, and taxes had increased so rapidly 
as to create an unprecedented demand 
for tax-exempt securities. The municipal 
as well as the federal bond seemed the 
answer to the taxpayers’ prayer 


On a Pay-As-You-Go Basis 


But it. was not all that. One thing 
most municipalities did after the bust of 
1933 which contributed hugely to 
restoration of investor confidence in 
state, city, school district and other local 
credit was to put their budgets more or 
less on a cash income and cash outgo 
basis. Previously, most cities and towns 
had the free and easy habit of drafting 
a tax levy and spending the full amount 
of the levy without any regard to a very 
elementary fact: that collections never 
meet the levy, because there are always 
tax delinquencies. 

The New Jersey state law, so phrased 
that cities and towns were expected to 
sell securities to make up deficits, was 
particularly reprehensible in that it en- 
couraged local units to spend more than 


The end is not yet. 


their cash income. That explains the 
difficulties that numerous New Jersey 
tax units (Asbury Park, Atlantic City, 
No. Bergen Township) ran into when 
banks demanded to be paid and there 
was no municipal bond market worth 
mentioning to absorb new securities. A 
special law was then enacted to permit 
towns to go out and make special con- 
tracts (written right into bonds sold) 
to limit its expenditures to estimated 
cash receipts. Later the entire law was 
overhauled for permanent financial im 
provements 


New York Makes Allowances 


New York City, similarly, at the 
behest of bankers, established a reserve 
fund in its budget for tax arrears. Thus, 
the city takes cognizance of the fact that 
there will be certain taxpayers that won't 
come through. 

Tax delinquencies have proved a boon 
as well as a bane. When business picked 
up and taxpayers once again were in the 
money, they paid off their arrears. Last 
year, for example, two leading cities, 
Baltimore and San Francisco collected 
more than their expenditures (charts in 
center page 16). But, like repayments 
to the Reconstruction Finance Corp., 
which reduce the federal deficit, sy 
linquency payments cannot be considered 
recurrent income. Ultimately, most of 
the arrears will be paid off, and cities 
and towns will be back on a regular 
basis with only cash income from taxes 
of the current year to meet expenses of 
the same year. 

The emergence of local governments 
from bankruptcies and defaults is a con- 
tinuing happy phenomenon. Since the 
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first of the year, 51 
cleared up debt troubles. 
with creditors. 


Last 1 
And 
Municipal Bankruptcy Act, wl 


settled 
powers cities, towns and lo 
(other than states and counties) 
into Federal Court to bring re 
minorities into line is likely to a 
the trend—even though the law 
belatedly after most municipalitic 
cleared up their debt trouble. 


If It Weren’t for Relief 


Indeed, life would be rosy for m 
pal officers if it weren't for that 
problem staring them in the fa 
long as President Roosevelt accepte 
lief as a national problem, the local 
ing units could rely on federal ag 
to tide them over. But now Mr. R 


velt has become concerned about bala: 


ing his own budget, and the threat of a 
X- 


= reduction in WPA’s relief 
penditures is a real one. 


If it should materialize, local units 


would have to exact special taxes, 
present taxes or float bonds. The 


road isn’t an easy one, and although the 


bond market could probably absorb 1 
issues, municipal icon shy away fr 
an increase in indebtedness, remem! 
ing that that was a principal cause 
their 1932-34 troubles. 


C 
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“Unforeseen events... 


ten change and shape the course of man’s affairs” 


Hicut R AND HIGHER the pressure goes...searching its prison 
lls, testing every square inch until it finds a weak spot, a 
iden defect. Then...crack! and its pent-up power sends frag- 

ments flying. 

A toy balloon —or the biggest power plant boiler —is no 


sronger than its “weak spot.” Design and installation of the 


boiler may be perfect...but deterioration, pitting, or defective 
Safety appliances may Rive internal pressure its Opp rtunity 
and everything blows sky-high! 

For forty years it has been the job of Maryland engineers 
to keep steam from going berserk ...to investigate boiler ex 
plosions before they occur. This expert inspection service is 
available to industrial plants, public utilities, state and city 
institutions, apartments and homes as a regular part of Mary 
land service. Maryland protection also covers damage done 
to the entire property as well as to the plant itself, and liability 
for damage done to property of others 

Any one of the 10,000 Maryland agents throughout the 
United States, Canada, Cuba and Puerto Rico will be glad to 


discuss your particular boiler-protection problem. 
I 
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Safe-Driving Drive 
Automotive industries expand 
program for safety education. 
“Good” drivers make hardest 
problem. 


THE automobile and allied industries 
ire tackling a long-term program to pro- 
mote highway safety: The program be- 
gan back in January, 1936, when these 
industries appropriated some $400,000 
to be allotted to different national or- 
ganizations for safety education. The 
success of the ventyre during its first 
15 months led to the formation of the 
Avtomotive Safety Foundation and ap- 
propriation of large sums to continue 
the work a second year. Now the activi- 
ties have been put on a permanent basis. 

The Foundation does no safety work 
with the public directly. It finances the 
safety education activities of such organ- 
izations as the National Safety Council, 
the American Automobile Association, 
American Legion, General Federation 
of Women’s Clubs, National Congress 
of Parents and Teachers, National 
Grange, International Association of 
Police Chiefs, Harvard Bureau for 
Street Traffic Research and Highway 
Education Board. There is a _ seven- 
point program: education of the public; 
proper driver license law administra- 
tion; uniform trafic laws; better en- 
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forcement of the law through installa 
tion of police accident-preveation bu 
reaus ; intensified study of highway engi- 
neering; training of traffic engineers 
and police officers; research studies into 
accident causes. 

Results are expected to be slow, but 
results in sotatedl spots where work has 
been carried on for some time indicate 
that a good job can be done. What 
makes the educational job tough is that, 
contrary to general belief, most acci- 
dents are scattered among a large group 
of good drivers who don’t have an ac- 
cident more than once every three or 
four years. The safest groups of drivers 
are truck, commercial car and taxicab 
operators. 


New-Model Rumors 


Detroit listens to the pre-season 
guesses and Business Week 
looks at the pre-season facts. 


Detroir (Business Week Bureau) — 
This is the rumor season in Detroit 
(which always comes just before new 
car introductions) and it seems high 
time to get a business angle on some 
of the rumors. So here goes: 

Rumor No. 1—that one of the Big 
Three will put a small car into the 
Willys market. 














Let 


WROUGHT 


IRON 


@ Make your next smokestack wrought iron. 
Wrought iron not only lasts longer — 20 to 
30 years instead of 6 or 8 years — but it 
requires less maintenance, takes and retains 
paint better, does not embrittle due to sway 
motion. Tell your engineers to write for special 
report, “The Use of Wrought Iron in Flue Gas 
Conductors,” which contains ample proof of 
wrought iron’s long life and greater economy. 
A. M, Byers Company. Established 1864. 
Pittsburgh, Boston, New York, Philadelphia, 


Washington, Chicago, 


BYERS St. Louis, Houston, 
San Francisco, Secttle. 
GENUINE WROUGHT IRON rusvULAR AND FLAT ROLLED PRODUCTS 


Specify Byers Genuine Wrought Iron Pipe for corrosive services and Byers Stee! Pipe for your other requirements 


——_. 
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General Motors and Chn 
lieved to have small engines 
Ford already has its banta 
gine, but the possibility that 
three will offer a 1938 car 
current models is remote. | 
that if it enters the Willys 
other two will immediately f, 
would both divert consider 
from their major lines of ca: 
the used car market. It isn’t 
one maker with limited pr 
sell the used car buyer a nx 
if the Big Three do that too 
be no used car sales near th 
of the small new cars. And | 
of the new car market dep 
much on the stability of th 
market. 

Rumor No.2—that a volu 
may offer a rear-engine car 

There isn’t any chance of | 
new car market is so good 
company need risk its fort 
rear-engine job. Moreover, ex; 
that the engine for installati 
rear should be about half the 
present engines—which mean 
engines would have to be 
production. That would inv 
new tooling which has not 
done. 

Rumor No. 3—that 
maker will surprise the 
indu try by introducing 
tioned car. 

This is untrue. Air-conditioning 
as yet are bulky, heavy and < 
motor car use. There is no < 
place to put them. They add 
to the car’s weight and, abo 
thing else, they would probabl; 
at least $75 to $100 to the 
Air-conditioning has been tried 
for buses thus far. 

s 
Treasury Cops Busy 
CONTINUED improvement in 
forcement is shown by the Treas 
partment’s police agencies in 
recently issued, covering the fi 
1937, which ended June 30. | 
striking was the reduction of 
feiting to less than two-third 
volume during the previous fis 
The Secret Service reports that 
feit notes turned in to it decli: 
$736,670 in 1936, to $487,643 
Arrests for making or passing 
feit notes in 1937 were 651, a 
of 284% from the previous ye 

The Alcohol Tax Unit boasts 
increase in the seizures of illi 
because of intensified raidings 
moonshine havens of Georgia a: 
bama. There was a 34% decline 
gallonage of illegal hooch captured 
a 15% decline in outlaw mash spilled 


The Customs Bureau made 10,203 


seizures in the first 11 months to Mi 


31, 1937, a decrease of 
the same period of the previous 





3,653 from 
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“I see your rope costs are lower, John” 


“Yes, we’ve switched to Preformed” 


“We made an investigation and found that while _ reduced idle time of men and equipment; steadier 
preformed wire rope carries a slightly higher in- _ production schedules. 

itial cost, on our applications it gives unusually It will pay you to ask for an analysis of your 
long service. I believe you'll find our wire rope _ wire rope requirements. Preformed might dras- 
costs are now way down.” tically cut your costs, too. Your regular wire rope 


Long service means fewer shutdowns for re- supplier or manufacturer will gladly study your 






pairs or replacements. And, of course, that means situation. 





Ask Your Own Wire Rope Manufacturer 
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VES GREATER DOLLAR VALUE ON MANY APPLICATIONS 
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HE Retail Sales Tax 

General Sales Tax 
BBSg Gross Receipts Tax 
| [__]Gross Income Tax 





STATE SALES TAXES 


Where They Are and What They Are 


N.Y. 


NOTE: Rate of tax indicated applies in every case to retail sales 


Data: Bureau of Business and Social Research, University of Denver 
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Sales Taxes March Again 


After a false lull, more states have taken a cut from 
sales and the impost that once looked only expedient 
now begins to look permanent. 


SALES taxes are on the march 
Last year, business was encouraged to 
hope that these “emergency” 
would soon be a thing of the past, for 


1936 marked the first lull in the cady 


again 


levies 


, 


advance since the depres ion brought 
them into greatly expancci uce. This 
year that hope looks pretty forlorn. By 
the time state legislatures brought the 
1937 season to a new sales tax 
laws had found 


close, 
their way onto the 
statute books of Alabama and Kansas. 
In addition, seven other states had re- 
newed their laws—five for an indefinite 
period—and South Dakota raised the 
ante trom 2°7 to 3% 

Maine Votes **No” 

Only one state, Idaho, followed the 
earlier example of Maryland, New 
York, and Pennsylvania and permitted 
its sales tax law to lapse. Last month, 
however, the voters of Maine did what 
those in Oregon had done last year and 
roundly rejected a proposed sales levy at 
a general referendum. 

Thus, there are at present 22 states 
with sales tax laws, not counting the 
small gross receipts levies laid by Florida 


and Minnesota as part of their chain 
tax laws or the luxury tax of Louisiana 
which is levied on such a wide variety 
of goods and services that it virtually 
classifies as a retail sales tax. 

There is no mystery about the con- 
tinued popularity of the sales tax. Ever 
since its American debut in West Vir- 


ginia in 1921 it has been a sure revenue-: 


producer. That's why thirteen states 
rushed the sales tax into the breach in 
1933 when relief costs began to eat big 
holes in their treasuries, and as this ex- 
pense begins to assume the proportions 
of a fixed charge, the tax takes on all 
the aspects of permanence. 

Last year, sales taxes were the single 
most important source of revenue in 
those states which had them, yielding 
$336,465,000 or 32.2% of total income, 
according to the University of Denver's 
Bureau of Business and Social Research. 
This compares with a yield from gas 
taxes of $273,770,000 or 26.2% of to- 
tal income. The biggest collections, on 
either a total yield or per capita basis, 
were those of California which exceeded 
more than $73,000,000 and averaged 
out to more than $45 a family. 


There are as many differ 
of sales taxes as there are 
though four broad and arbitrary 
cations are generally recogniz 
sales, general sales, gross 


gross income taxes 


Taxing Sales and Services 

Retail sales taxes are thosc 
a single uniform rate on the 
tangible personal property. Hi 
the 15 states (see map) which 
simple kind of levy all but Ala! 
Ohio apply the tax to vario 
as well as to tangible prope: 
services, admissions, and 
tions are taxed uniformly by 
while three or four others 
transportation, advertising, p 
and financial services for sp« 
tion. Only Colorado extend 
to professional and personal 
tax source usually tapped or 
gross receipts and gross in 

All of the three other types 
tax apply varying rates in the 
classifications of goods and set 
ject to the levy. The general 
gross receipts taxes are alike 
they apply not only to retail s 
to sales by wholesalers and to t 
of the output of manufacturing 
tractive industries. They differ 
the general sales tax does not app 
professional services and the g 
ceipts tax does. 

North Carolina’s general sales 
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PRODUCTION TIME 
cuT 45% 


Save Time... Cut Costs...Iimprove Quality with 
New Model Acme-Gridley Automatics 


®@ Behina on production scheduies? You can speed 

up work amazingly with new model National Acme 

Automatic Screw Machines. 

As an example, read what Mr. E. E. Stevenson, Chief 

Engineer of The D&B Division of Emsco Derrick and 

Equipment Company, of Los Angeles, said recently: 
“At our Dallas plant automatic screw machines are 
producing the same parts as at the Los Angeles 
plant. But they do this work in 40%to 45% less time. 
The Dallas plant uses new 
National Acme machines.” 


We get similar reports 
from almost every user. 
Many executives say their 
machines pay for them- 


OBSOLETE 


SCREW MACHINES 


selves in less than a year! It’s because the Model R 
has higher spindle speeds, faster indexing, freedom 
from vibration and simplified heavy duty con- 
struction which reduces down time to a minimum. 
We guarantee speeds and savings. Why not 
write for information? 
The National Acme 
Company, Cleveland, 


MODERN™ 


SCREW MACHINES 
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How » Protect valuables 
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in your plant or warehouse 


AK 


RVI 


Cyclone partitions provide theft-proof enclosures for all purposes 
+++ easy to erect... quickly moved from one location to another 


@ Cyclone sectional partitions—made by 
the makers of Cyclone Fence—end the 
annoying and costly disappearance of 
stock and other valuables. Being open 
mesh, they let in light and fresh air. 
They're easy to erect, and changes can 
be made quickly. Simply pick up a sec- 
tion, place it in position, and boit it to 
adjoining sections. 

No refitting or trouble, because all sec- 
tions are standard size and are punched 
alike for bolts 
Swing or slide doors—tamper-proof 
locks—Either swing or sliding doors are 
available with Cyclone partitions. Locks 


are of tumbler type, master keyed, tam- 
per-proof. Fabric is heavy (No. 10) 
gauge steel wire woven in 1%-inch dia- 
mond mesh and securely locked in frame 
work. 

Send coupon—Mail coupon today for 
complete facts on Cyclone partitions. Find 


out what these sturdy enclosures can do .| 


for you—how they can save you money. 


Cycione Fence Co., General Offices? Waukegan, Il. 
Branches in Principal Cities 
Pacific Coast Division: Standard Fence Co. General Offices: 
Oakland, Calif. 
United States Steel Products Co., 


New York 


Export Distributor: 


co-fer fre err—nrernwmmaaonueeo—e eae ae ee ee 


| Cyrctone Fence Co., 


Please mail me, without obligation, further information on Cyclone 
partitions. Also, facts on Cyclone Fence. 


City 


| 4 Neme 


1 am interested in approximately 


Approximately 


Dept. 597, Waukegan, IIL 


State 


feet of Cyclone Partitions. 
feet of Cyclone Fence. 


| 
| 
| 
| 
| 
ned 


U- S'S Cyclone Partitions 
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a simple one in that it consists 9; * ro 
straight 39% levy on tangible Beste Brige 
at retail and 1/20 on wholesa| . Car bh 
actions. Arizona, however, col! Saas 
| or 2% on sales at retail, incl bring 
seven services noted above, 1°; 4, Aboot 
wholesale transactions, and 1° D I 
manufacturers and natural resou ggs N 
ducers. It specifically includes agricy), ( 
ture, the only state except Indiana t, ( 
do so. 





Tapping All Sources 

Mississippi, New Mexico, and Wash. 
ington levy gross receipts taxes \ 
varying rates on virtually all ret 
on professional services, and 
by wholesalers or original producers. | 
addition, Washington, like West \ 
ginia, assesses an extra direct tax 
retail sales. 

Indiana and West Virginia are the 
only two states which have a pg 
come tax—a tax of varying ra 
is levied not only on all types a: 
of receipts enumerated above b 
come from investments and rentals. The 
Indiana tax even goes so far as to Jaya 
1% levy on all wages and sala 

Many of the state laws make s 

exemptions. Four of them ex¢ 

food from taxation, others p 
| seed, and fertilizer on the free 

half of them specifically exempt all ; 
chases made by religious or charitable 
institutions. Michigan collects no tar 
| on the sale of farm machinery o: 
| dustrial equipment, and the O! 
exempts the former. 























Use Taxes Increase 


Disturbed by the fact that producers 
and tradesmen within a sales taxing 
state were often penalized by loss of 
business to out-of-state suppliers whose 
interstate transactions were not subject 
to the state sales taxes, seven states | 
now enacted use taxes or compensating 
levies on “imported” goods. In addit 
to Washington, whose use tax was 
okayed by the Supreme Court this year 
(BW’—A pr3’37,p48), en s. 

' orado, Ohio, Kansas, Utah, and 
ming now boast similar levies. 



























United States will remain for some time 

one of the three major powers wit! 

a national sales tax (Japan and En 
| are the only other two), manufactures 
are worried lest the multiplicit 
confusion of the state sales taxes th 
trade. 

And the confusion threatens to be- 
Tome worse confounded as muni 
ties pyramid their special sales taxes on 
top of the state levies. New York 
pioneered this practice in December ol 
1934, and last year New Orleans “also 
enacted a 2% tax. Other sales taxes at 
| a lower rate and applying only 
| stricted retail fields are imposed in three 
| cities—St. Louis, Kansas City, ane 
Charleston, W. Va. 
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Briggs Expanding 
Car body maker preparing to 
bring out new line of parts. 
Absorption by Chrysler denied. 


DETROIT (Busine ss Wee f Bureau ) 

Briggs Mfg. Co. is about to announce 
' major expansion program in the pro- 
ition of automobile parts. Chief in 
erest centers in a plant to be erected 
. Mound Road just outside Detroit 
‘nd adjacent to the site of the new 
Dodge truck factory. Here metal molded 
roducts similar to those fabricated by 
Products Corp. will be manu- 
cured. Briggs also recently acquired 


some Detroit property, including a small 


prua 
Motor 


alant 
dial, 


ll use this tract for expansion. 


Minority Blocked Merger 


It will be recalled that a merger of 
Briggs and Motor Products fell through 
ecause of opposition by minority stock- 
holders of the latter. Briggs’ plans do 
not stop at this point, however. They 
ntemplate the production of automo- 


tive parts which Briggs is said to have 
eveloped quietly over the last few 
years. For instance, the company is 
known to have designed and perfected 
a new cylinder head for which many 
claims are advanced. 

Briggs has no intention of surrender 
ag its position as the No. 1 indepen- 
lent maker of automobile bodies. Its 


from Hudson Motor Car Co. and | 


gradually tightening alliance with Chry- 


sler Corp. has led to stories around 
Detroit that it may eventually become 
the “Fisher Body” of Chrysler and be 
absorbed by the latter. Such stories, 
owever, are given little credence by in- 
formed observers. Absorption by Chry- 
sler would abruptly terminate the lucra- 
tive Ford body contract. Moreover, 
Walter O. Briggs is believed to have 
umbitions to build his company to 
greater heights as an influential inde- 
pendent factor in the industry. 
+ 


Free Movies Spur Trade 


PicTURE theater owners 
ind South are worrying about a new 
promotion scheme that is gaining popu- 
rity among retail merchants in outly- 
ng districts. It is the sponsoring by 


in the West | 


retailers of free motion picture shows | 


to draw farm customers into town. 


On | 


nights the stores remain open to | 


commodate the 
Films shown are old timers but the 
audiences aren’t critical of no-cost enter- 
tainment. Shows are given in rental 
halls or the open. Motion picture at- 
tendance (and retail trade) in the larger 
towns is affected, since it is estimated 
that the average farm family will travel 
20 miles to see a good film. These 
tree shows are a reversal of the practice 
of giving premiums to boost paid thea- 
ter attendance. 


stimulated demand. | 
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For Painless Shaving 
of Sunburned Faces 


VERY man who shaves knows the 
E torture of scraping a sunburned 
face with a blade. The soap-lather 
stings and bites as the razor cuts in- 
to the burned tissue. 

The Schick Shaver is a blessed re- 
lief. It glides coolly over the face, 
shaving quickly and closely and with 
no more discomfort than gently rub- 
bing your face with your finger-tips. 

Ed Eriksen is the golf pro at North 
Hempstead Country Club, Long Is- 
land. He is well-known to most of 
the top players of the game. Year 
after year, Ed spends his time in the 
sunshine giving lessons, and his face 
is burned brown before summer ends. 


He writes to us: 
“You will be interested to know 
that I have had more than five years’ 


use from my Schick Shaver, and have 


dered, the greatest feature is the sat- 
isfactory shaves without cuts or skin 
irritations. I would say your Schick 
Shaver stands for Service and Satis- 


faction. 
Yours very truly, 
Edward Eriksen” 
Shavers who have skin trouble, men 
with fever sores or other disturbed 
conditions, write us enthusiastically 
about Schick Shavers. 

How much better, then, is a Schick 
for a healthy face! You cannot cut, 
scrape or abrade the skin in any way. 
Continuous use of the Schick elimi- 
nates blade-calloused skin and per- 
mits nature to restore your own soft- 
er and more flexible skin which is 
still easier to shave quickly and 


closely. 


Go to an authorized dealer 





now had over 1800 consecutive 
shaves. 

“During this time the only re- 
pair has been an adjustment of 
speed and the replacement of 
connecting cord. 

“In addition to the service ren- 


$15 





He will show you 
the Schick, explain 
how it shaves with 
no lather, no blades 
and tell you how it 
pays for itself over 











and over again. 





, 
SCHICK DRY SHAVER, INC. STAMFORD, CONN. 
Western Distributor: Edises, Inc., San Francisco 
In Canada: Henry Birks & Sons, Lid., and other leading stores 


SCHICK @ SHAVER 
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LAWRENCE SYSTEM. 


finance Company money. 









DaLLAs: Santa Fe Bldg. e HOUSTON 









BANK CREDIT 


INCREASES 
when you use 
commodity 





You can exceed usual limits 100 to 
300% and reduce interest charges 
to lowest available rate. 


Open credit and signed orders need 
not set the limits of your borrowing 
capacity. A basis of credit which pro- 
vides far greater loans is available under 


The procedure is simple and can be 
quickly arranged. Commodity paper, rep- 
resenting market value of merchandise 
stocks, is used as security for the loans. 
Thus credit limits are often greatly in- 
creased and interest charges reduced. 

Important, also, is the fact that normal 
manufacturing or marketing operations 
are not disturbed in any way. And there 
is no conflict with established bank affil- 
iations, nor employment of high-cost 


If you can profitably use additional 
working capital, or if you are now paying 
high rates for temporary funds, let us 
show you just how LAWRENCE SYSTEM 
can aid your business. For specific infor- 
mation consult our nearest office or write 


Dept. D-26, 52 Wall St., New York, N.Y. 


Creating Commodity Paper Against Inventory 
A. T. GiBsON, President 


New Yor: 52 W'a// St. ¢ Burrato: Liberty Bank Bldg 
CuicaGco: One N. LaSalle St. ° BOSTON: 49 Federal St. 


KANSAS City, MissOuRI: Commerce Trust Building 
Sr. Lours, Mo: 1505 Federal Commerce Trust Butlding 
Los ANGELES, CALIFORNIA: Waltor P. Story Building 
SAN FRANCISCO: 37 Dramm St.¢ Fresno 
SEATTLE: 1014 Fourth Ave. S.¢ SPOKANE: 155 S. Stevens 
PORTLAND, OreEGON: U. S. National Bank Building 
MINNEAPOLIS, MINN: 835 Plymouth Bldg. * HONOLULU 
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New Products—New processes, new designs: 
new applications of old materials and ideas. 


—— 








ALMOST any motion-study expert will 
tell manufacturers that one way to 
achieve low-cost hand assemblies and 
sub-assemblies is to place all component 
parts within easy, stretchless reaching 
distance of the assembler; but manufac- 
turers have been slowed down in adopt- 
ing motion-study suggestions, because 
there have been few ready-made parts 
racks available. Gordon L. Hall, Old 
Lyme, Conn., proposes to correct this 








Business Weck 


condition with his line of ‘Economist 
Assembly Racks” which he builds in a 
variety of stock sizes and combinations. 
The front of each little bin is so de- 
signed that parts slide forward, permit- 
ting them to be withdrawn with the 
same ease as coins from a cash drawer. 


For retarding mildew, fermentation, 
and mold growth in solutions contain- 
ing vegetable gums, casein, gelatin, glue, 
and similar materials for non-edible 
purposes, Glyco Products Co. 148 
Lafayette St., New York, is bringing 
out “Moldex” and “Aseptex” in dry 
powder form. They can be incorporated 
in dry products before mixing or in 
water, glycerine, or alcohol solutions. 


NorMaL procedure for producing 
“master copies” for hectographic dupli- 
cating machines is to typewrite material 
on paper backed with special hecto- 
graphic carbon paper, thus producing a 
“reverse” on the reverse of the typed 
sheet. The new “International Electric 
Hekto-Writer,” now being announced 
by International Business Machines 
Corp., 270 Broadway, New York, re- 
places the carbon paper with a con- 
tinuous 300-ft. ribbon of hectograph 
carbon paper, fed from a reel at the 
back of the machine. Results: savings 
in time and money; improved work; 
larger number of copies from each 
master; fewer hands stained. 


THERE'S an inherent tendency in trailers 
and semi-trailers to side skid. Firestone 
Tire & Rubber Co., Akron, O., is bring- 
ing out a tire specifically designed to 
correct the tendency. It has a deep- 





grooved tread contoured to a 
radius—practically flat in the cen 
flaring away on outside ribs. 







MAJOR improvement in ring 
comes from Stationers Loose Leaf ( 
524 N. Broadway, Milwaukec 
“Faultless Slide-Operating Ring Bi: 
ers." A gentle pull on a polish« 
slide opens the rings like th 

of a curtain, rather than with th 
of many binders. Sheets do not 
off rings, though the binder be 1 
capacity. Almost equally im; 
feature is a flat back which 
binder to lie flat on the desk 
open, thus obviating distorted 























Its basic idea imported from |] 
the “Moineau” (or Moyno) pu: 
be built exclusively in North A 
by Robbins & Myers, Inc., Spri: 
©. Business parts consist of a 
threaded helical metal rotor re 
in a double-threaded rubber stat 
being so designed that the eccer 
spiralled rotor always meshes v 


turns in the stator. Effect is a p 





Bu \ 
endwise displacement of any | 
the remaining space of the oper 


Result is that the pump will han 
liquid that will flow in pipes—at 


sand and water in ratios up to | 






A NEW development, watched clos¢ 
by cotton-minded Californians as beu 
likely to add values to the state's 

is a plant for cleaning “dirty cott 
established by Argonaut Cotton ¢ l 
Angeles. Dirty cotton is the fag en 
of the crop, picked boll and all, be 

the fiber cannot be picked alone. It 
brings the grower a price much 

than the main crop, it being used cl 

for upholstery, mattresses, and coarse 
yarns. Under the new process, the fag 
end cotton gleanings are put through 4 
cleaning calculated to remove boll frag: 
ments and dirt, leaving fiber suitable for 
spinning and weaving into staple fabr 
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DATE FROM THE 


DAYS ? 


Perhaps not... yet chances are they’re 

antiquated enough so that power is being 

wasted every hour of the day. New, im- 

proved cables will save money...repay their 

cost many times over. Let us tell you how to 
make a check-up without cost! 


OU can see a leaky water pipe 

But you can’t always detect an 
electric circuit that is wasting power. 
And the tragedy is that most factory 
circuits are wasting current need- 
lessly. Estimates show that in 9 out of 
10 industrial plants, important savings 
could be made by bringing antiquated, 
outworn circuits up to date! 

Sometimes, deficient circuits re- 
veal themselves in breakdowns. Men 
and machines stand idle. Products 
in process spoil. Dollars fly out the 
window every hour until repairs 
are completed. 

More often, the losses aren't so 
easily detected. Perilous overloads 
cause heat losses. Power “‘evapo- 
rates” invisibly. Maintenance and 
repair bills are higher than they 
should be. 


Safeguard your plant 


Do something today to safeguard 
your plant against these dangers. 
Have a check-up of electric circuits 
made. Such a check-up will cost 
you nothing. It may save thousands 
of dollars. 

The two books shown at the left 


Cable 


give you everything you need fora 
study of your plant's wiring. New, 
informative, they are being used by 
hundreds of manufacturers. Send for 
them today. If you have a specific 
problem in mind, consult our En- 
gineering Department. We will co- 
operate without obligation. 


MODERNIZED WIRING AIDS 
PLANT OPERATION IN 
THESE 6 WAYS 


1 Prevents breakdowns that retard 
production and cause labor to 
lose wages. 


2 Prevents light losses and slowing 
down of machines due to voltage 


drop. 
3 Prevents dissipation of power in 
form of heat losses. 


4 Lowermaintenanceand repaircosts. 


5 Permits shifting of equipment or 
installation of new machinery with 
minimum delay. 


6 Protects safety of workers and 
lowers insurance rates. 


pA 
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Eyes for Pilots 


Airline heads think they have 
the answer to blind landing. 
Bendix goes to work on it. 


“Tus looks like the answer.” 

So said representatives of America’s 
biggest airlines last week after a huddle 
at a California field. They were talking 
about radio control of blind landings, 
which has been a matter of research 
from several angles for a long time 

| United Air Lines was host at the Cali 
fornia demonstration, which followed 
a year’s hard work. Hundreds of blind 
landings had been made, and the new 
system (combining radio operation with 
Sperry gyroscopic equipment) looked 
good enough to bring at least tentative 
approval from the experts assembled 
The air lines recommended that the De 
partment of Commerce install similar 
equipment at other fields, but the de 
partment has no money available for 
such use. United proposed four setups 
at Newark, Kansas City, Chicago, and 
Burbank, Calif. 

Bendix Radio Corp. is already at 
work manufacturing the setups at its 
Chicago plant. The radio signal system 
resulting will consist, first, of marker 
beams to inform the pilot of his prox 
imity to the airport; second, of a “glide 
path” beam corresponding to the proper 
angle of decline to be taken by an air 

lane in landing; third, of a runway 
wag leading directly to the airport 
runway; and, fourth, of special instru 
ments in the pilot's compartment to en 
able him to make the best possible us¢ 
of this elaborate system of radio beams 

The basic instrument in the pilot's 
cabin will be a special radio receiving 
set providing both aural and visual in 
dications. On a dial are two needles, 
— each other. One points straight 
up, and a swing to either side of center 
indicates the plane is to the right or to 

| the left of the runway beam. The other 
lies in a horizontal position, and by 
| swinging up or down shows whether 
| the plane is above or below the beam 
| which curves to the earth at the proper 
| angle. By holding both needles at center 
| a pilot will know he is approaching the 
runway—and at an angle that will in 
sure a safe landing. Bendix is begin- 
| ning manufacture without orders and 
charging the cost to research. 
| ° 


New Use for Peaches 


| THe Fruit Products Division of the 
| University of California has developed a 
| mew product, “crushed peaches.” The 
| peaches are selected at a degree of ripe- 
ness when they have full sugar and 
flavor but still retain firmness enough to 
make golden lumps in a light syrup. 
“Crushed peaches” will be packed for 
ice creams, peach ice, whips, cake filling, 
and puddings. 


/ 
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Government Backs Cooperatives 


By embracing Mr. Filene’s big idea at Greenbelt, it side- 
steps a delicate pricing problem in handling business 
enterprises of its most-talked-of housing experiment. 


AMERICA’S premier experiment in so- 
cialized housing—the town of Green- 
belt, Md., built by the Resettlement Ad- 
ministration to provide low-rental homes 
in a model suburban community—will 
afford the ground for America’s premier 
experiment in socialized distribution of 
goods and services, 2 consumer coopera- 
tive experiment financed by Edward A. 
Filene’s Consumer Distribution Corp. 

The deal between RA and the C.D.C., 
which had been forecast for the past 
month (BW—Augi4'37,p24), was con- 
summated in Washington last week 
when the contract was signed by Secre- 
tary of Agriculture Henry A. Wallace 
for the government and by Flint Garri- 
son, executive vice-president of the Con- 
sumer Distribution Corp. for the co- 
operatives. 

According to the terms of that con- 
tract, C.D.C. will finance establishment 
of all of the business enterprises in the 
new town and will supervise their op- 
eration until such time as the original 
funds are repaid by the sale of stock to 
Greenbelt residents. Simultaneously with 


its participation in the resettlement pro- 
gram, however, C.D.C. will go ahead 
with its original plans for the organiza- 
tion of a chain of cooperative depart- 
ment stores in,urban centers. Mr. Filene 
insists his sponsorship of the Greenbelt 
experiment must be interpreted simply 
as the acceptance of a public duty or 
responsibility 


Complete Business Center 


In the exercise of that duty, his Con- 
sumer Distribution Corp. will have the 
job of setting up in the model town a 
general merchandise store, a self-service 
food and meat market, drug store, mo- 
tion picture theater, barber shop and 
beauty parlor, and garage and service 
station. All of these enterprises will be 
operated as one corporation and the pur- 
chase of stock will entitle the participant 
to a savings dividend based on his 
patronage of any or all of the enter- 
prises. Such a distribution of profits, 
after the payment of interest on invested 
capital, is a cardinal tenet of any con- 
sumer cooperative. 


SEPTEMBER 2). 


By arranging to put all of Greenbel 


business on a co-op basis, the 
ment neatly sidesteps on a p 
roblem. As owner of the 
would be held responsible for t 
ing policies, even though opera 
in the hands of private lessees 
prices would be looked for by 
residents, most ofewhom will b 
with incomes between $1 
$2,000. But such prices w 
mediately stir up a howl of pr 
the merchants in nearby Ber 
that howl would carry easily t 
Hill, just seven miles away, 
would certainly fall on cor 
ears carefully attuned to al 
about this expensive Tugwell 

Operation of Greenbelt’s b 
a straight cooperative basis w 
this issue, for co-ops unifori 
prices at retail which are strict 
with those prevailing in th 
Distribution of profits by 
patronage dividends will hav 
effect of giving residents the | 
sible values without antagoniz 
petitive merchants. 


C26... expects to 


have 


prises ready for business as soon as t 


model village is ready for tena: 
this month. The stores, all |! 
the center of the town, have be 
so have the houses. But occu; 


been delayed by two problems. One 


things, easily accessible to all of the 900 families which wil 
shortly take up residence in the model community built by the 
old Resettlement Administration, now known as the Farm Security 
Administration. Purchase of stock in the cooperative group ¥* 
entitle residents to dividends proportional to their patronag® 


MAIN STREET, NEW STYLE—A scientifically planned town 
like Greenbelt doesn’t have a main drag, for the whole layout 
is designed to avoid traffic concentration. But the new co- 
operative stores, financed and operated by Edward A. Filene’s 
Consumer Distribution Corp., will be right in the center of 





Profits begin when a well-managed plant receives good 
raw materials at a practical price. Full profit, however, 
is realized only with the best available iron or steel at the 
lowest possible price. 

Practical experience in Field and Laboratory has dem- 
onstrated that in many instances Molybdenum irons and 
steels fill the requirements for full profits. In most cases, 
Moly steels show definite fabricating economies in forg- 
ing, heat-treating, case-hardening or machining. Often 
it is possible to standardize on a Moly steel where several 
different steeis were previously specified. 

Moly cast irons are found to show improved tensile, 
transverse and fatigue strength, impact, wear and heat- 
resistance—and still retain the inherent valuable proper- 
ties of good cast iron. 

Climax, supplier of Molybdenum as an alloying 
element, has available a vast amount of practical data 
—and a new non-technical booklet, ‘Molybdenum 
Today.”’ Both are available on request. Climax Molyb- 
denum Company, 500 Fifth Avenue, New York City. 


ClimaxiMs-19b-den form iim pany 
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His HOBBY 


Makes Office Work 
More Pleasant 


and Effieient ... 


John A, Zellers’ hobby is the mod- 
ernization and styling of office 
equipment. Like 288,209* other men, 
many of whom are top executives 
in America’s greatest industrial 
concerns, this veteran of ideas en- 
joys Modern Mechanix because it 
presents the kind of pictures and ar- 
ticles that keep him informed on the 
last minute news in the world of 
mechanics, hobbies and inventions. 

Your advertising message in 
Modern Mechanix will reach a 
surprisingly large number of key 
men whose voice is “the law” in 
the purchasing departments where 
millions are spent for equipment— 
and at a time when they are reading 
for relaxation. And of course there 
are the rank and file readers who 
annually buy $50,000,000 worth of 
household, workshop, sports and 
hobby equipment. 

Here’s an All-Man market with 
above-average purchasing power 
that you can reach through its 
favorite “fan” magazine at the 
surprisingly low cost of only $1.30 
per page per 1,000 based on ABC 
Guarantee. ... It's a BUY! 
“Publishers Interim Statement ist Quarter 

937. 


MODERN MECHANIX 
PUBLISHING CO. 
1501 Broadway, New York * 360 N. 
Michigan Ave., Chicago * General 
Motors Bidg., Detroit * $36 S. Hill St., 


Los Angeles * 1014 Russ Bidg., San Fran- 
cisco * Walton Bidg., Atlanta, Georgia 














BUSINESS WEEK 


SEPTEMBE?F 








if F 
So 


SOUTHER 
reasing! 
ne charg’ 
Bonnevil 
matter 1S 
portance 
t becom 


future O 


Resettlement Administration photo 


READY FOR TENANCY—It will cost a family a little more than $31.00 a month 
(without heat or light) to live in these Greenbelt houses. That is the average rental 
arrived at after much haggling over what constituted a fair return on investment, 


been determination of the exact rental 
| to be charged. (The original rental of 


$42.50 for a 6-room house was set on 


| the basis of a $4,900 per house cost; 
| now that construction is virtually com- 
| plete,it is apparent that actual costs will 


run about $6,500 per unit; monthly 
rentals have finally been set at an aver- 
age of $5.90 per room without light 
and heat.) The second problem is one 
of selecting the 900 most eligible fami- 
lies from the 9,000 which have made 


| application for housing accommodations. 


Substantial Investment Needed 


Just how much of the original million 
dollar capital provided by Mr. Filene 
for the C.D.C.’s use will be invested in 
the Greenbelt experiment has not been 


| indicated, but it is probable that the ex 


pense of setting up an entire business 
community, including the purchase of 
equipment and goods and the hiring of 
an adequate management and sales staff, 
will involve an investment of at Jeast 
10% of the corporation’s fund. No sub- 
sidy will be provided by the government 
and it is not unlikely that C.D.C. will 
have to carry the financing load for two 
years or more. Even after the original 
capital is repaid, the Filene interests ex- 
pect to dictate general operating policies 
of the co-op. 

Although the contract signed with 
the Resettlement Administration (now 
known as the Farm Security Administra- 
tion since it has taken over the job of 
administering the new Bankhead-Jones 
Farm Tenancy Act) covers only the op- 
eration in Greenbelt, Md., there is a 
distinct possibility that similar arrange- 
ments may be made for C.D.C.’s spon- 
sorship of the business enterprises in 
the two other model towns, Green- 
hills, O., on the outskirts of Cincinnati, 
and Greendale, Wis., situated near Mil- 
waukee. 


| There are ten times as many applicants as there are accommodations. 


Drug Bill Coming Up 


Ready for vote next session. 
House subcommittee approved 
draft on eve of adjournment. 


WASHINGTON (Business Week Bureau) 
—Food and drug legislation is alread 
in training for its sixth session. Just 
before adjournment the House sub 
mittee unanimously approved a 
known as subcommittee print Ni 
that, according to Chairman Lea, will 
be acted on by the full committee on 
Interstate and Foreign Commerce ear 
next session. He doesn’t believe ther 
will be any further substantial amend 
ments, but trying to read the future 
a bill kicked about since 1933 is risky 
Among the important changes ! 
previous drafts made by the subcon 
mittee is one that concerns the labeling 
of any product where there is a dil 
ference of therapeutic opinion as to the 
truth of a representation. In essence 


, the bill now provides that a manufac. 


turer may at his own risk omit reter- 
ence to such difference of opinion 

The present law would be strength- 
ened in many respects. A drug of 
device is defined as misbranded if the 
labeling is false or misleading in any 
sores. Previous drafts used the 
words “misleading in a material 5 
spect.” Injunction proceedings are au- 
thorized. Multiple seizures for mis 
branding are restricted. Whisky is mis- 
branded if it contains other than grain 
alcohol. q9 

The Lea bill extending the Federal 
Trade Commission's jurisdiction beyond 
unfair methods of competition to de 
ceptive acts and practices in general 
and giving FTC control over {ood 
drug, and cosmetic advertising, will b¢ 
pushed for action next session, along 
with the food and drug bill. 
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Ask Cheaper Boulder Dam Power 


Los Angeles fears it won’t be able to lure factories 
if Bonneville and Grand Coulee charge lower rates. 
So U.S. is urged to modify 1930 contracts. 


SoUTHERN CALIFORNIA is becoming in- 
reasingly concerned over the rates to 
be charged for power at Boulder Dam, 
Bonneville, and Grand Coulee. The 
matter is now seen to be of prime im- 
portance to the whole Pacific Coast, as 
+ becomes clearer that the industrial 
future of Los Angeles, San Francisco, 
Oakland, Seattle, and Portland hinges, 
on a large measure, on the power rates 
it the three projects. 

If rates at Boulder are to be higher 
han at Bonneville and Grand Coulee, 
the “low cost power” argument will no 
ynger be available to lure factories to 
southern California. Meanwhile, indus- 
trial capital naturally is being held in 
bevance until the whole matter has 
been threshed out. 

Southern California's fight in Wash- 
ngton to obtain a congressional in- 
vestigation of rates was blocked by ad- 
urnment of Congress. Committees of 
both houses had rejected the proposal, 
anyway. The next step appeared to be 
, ruling by Secretary of the Interior 
Ickes on the request by Boulder’s big 
customers (Los Angeles Bureau of 
Power & Light and the Los Angeles 
Metropolitan Water District) for a re- 
luction of the 1.63 mills they have con- 
tracted to pay per kw-hr., and a few 
ther alterations of their contract with 
the government. 


Enactment of the bill setting up an 
authority to administer the power busi- 
ness at Bonneville, and to determine 
how much of the project’s cost will be 
charged to power, is considered as 
further clearing the way for final adjust- 
ment of the whole matter. Meanwhile, 
the uncertainties of the situation are 
getting on the nerves of the Coast's five 
major industrial communities. 

Southern California, with an eye on 
its competitive position in bidding for 
industries, wants (in addition to reduc- 
tions in power rates) an alteration of 
the Boulder Canyon Project Act to “‘cor- 
rect such inequalities as interest rates, 
allocation of construction costs, and pe- 
riod of amortization.” 


Change in Policy 
Los Angeles industrialists maintain that 
since the Boulder Dam act was passed, 


in 1930, there’s been a complete change | 
in federal policy on power, navigation, | 


and flood control. 

The legislation which authorized the 
construction of Boulder provides that, 
before construction started, the secre- 
tary of the interior should provide by 
contract for revenues adequate to repay 
the government the cost of the reservoir, 
dam, and power plant, with 4% interest, 
within 50 years. These contracts, en- 
tered into in 1930, are practically the 











Wide World 


MORE POWER FOR TVA—Wheeler Dam, located in northern Alabama next above 
Vilson Dam (Muscle Shoals) on the Tennessee River, was dedicated this week. The 
newly completed structure is an important unit ip the activities of the Tennessee 
Valley Authority, which has undertaken a coordinated regional development in the 


tiver bcsin, comprising an area of 42,000 square miles in seven states. Wheeler Dam, 


incidentally, gets its name not from the Senator from Montana, but from old Joe 


Wheeler, Confederate lieutenant general and later commander of cavalry at San Juan | 


in the Spanish-American War. It measures 72 ft. high, 6,502 ft. long and has two 


15,000 


hp. generating units, visible in the right foreground. 





Heintzman 
Adopts 


IRON FIREMAN 


Canada’s Famous Piano 
Manufacturer Keeps Modern 
with Iron Fireman Automatic 


Coal Firing 


The adoption of Iror Firemar 
automatic coal firing by Heintz 
man & Company is a tact which 
Cafries its Own significance 

One of Heintzman’'s Iron Fireman 
installations is in their factory where steady, 
even heat is of prime importance. The other 
installation is in a large store and office building 
where abundant warmth at low cost is of vital 
consideration. At each of these locations Iron 


Fireman fulfills all Heintzman demands. H. J 


| Ragen, Secretary-Treasurer, says 


“Operating efficiency is excellent. The stoker 
gives us an evenness of pressure and temperature at 
all times. Iron Fireman has been very satisfactory 


Scientific Firing 


Iron Fireman feeds coal! to the fire automatically 


under forced draft. Smaller, cheaper sizes of coal 


are used. Fuel costs are cut. Heat or power is 
uniform. Firing room labor is held at a minimum. 
Smoke nuisance is eliminated 

If you pay fuel bills for a heating or power boiler 
developing up to 500 h.p., ask for a free Iron Fire- 
man survey and report 
Compare Iron Fireman 
with the firing method 
you are now using. Iron 
Fireman 1s quickly in- 
stalled, and may be pur- 
chased on convenient 
monthly payments. Ask 
your dealer to make a 
firing survey, Or write to 
3275 W. 106th St., Cleve- 
land for literature. Iron 
Fireman Mfg. Company, 
Portland, Oregon; Cleve- 
land; Toronto. Dealers 
everywhere 


val 


Iron Fireman installation 
at Heiotzman factory ’ 
gineer W.R. larrett, right 


IRON FIREMAN 


AUTOMATIC COAL BURNER 
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only sources of revenue. They fix the 
rate for falling water at 1.63 mills per 
kw.-hr. for firm energy and one-half 
mill for secondary power. Assuming 
only two-thirds of the firm power is 
ever sold, the assured revenues would 
completely amortize costs of the project. 

Excess revenue is allocated 183% to 
Nevada, 183% to Arizona, and 624% 
to amortize the $25,000,000 allocated 
to flood control. Payments to Arizona 
and Nevada are in lieu of taxes which 
might have been collected if the project 
were privately owned. Following com- 
plete amortization, the proceeds from 
the dam would go into a separate fund 
to be used as directed by Congress for 
further development of the Colbrado 
River Basin. The so-called “Upper 
Basin” states of Colorado, Utah, Wy. 
oming, and New Mexico have fre- 
quently contended that this “separate 
fund” was to be used for their benefit. 


Precedents Claimed 


President Hoover didn’t particularly 
like the idea of government power gen- 
eration, so operation of the plant was 

ut in the hands of the Los Angeles 
wie of Power & Light for power to 
be used by itself, the Metropolitan Wa- 
ter District, other California cities, and 
the other states. The Southern Cali- 
fornia Edison Co. will generate for it- 
self and other private power companies. 
The alterations in the contract asked by 
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Boulder’s customers would, it is claimed, 
merely bring the act into conformity 
with precedents set by federal policies 
at Bonneville, in the Tennessee Valley, 
and at Grand Coulee. 


Arguments for Revision 


Specifically, the Bureau of Power & 
Light and the water district maintain 
that: 

(1) Though Boulder was built partly 
to control floods, no allowance was 
made for that in setting the 1930 power 
rates. Since it is now commonly agreed 
that power rates on federal projects 
should be founded on capital and oper- 
ating costs attributable to power genera- 
tion, to the exclusion of costs for flood 
control and navigation, the $25,000,000 
allotted to flood control should be re- 
moved from the power rate base and 
that at least $5,000,000 additional be 
removed and allocated to navigation. 

(2) The original contract obligates 
the district to begin taking and using 
power one year after the secretary of 
the interior announced power was avail- 
able for delivery to Los Angeles (June 
1, 1937). Since the project was com- 
pleted ahead of schedule. it is recom- 
mended that the date be extended to 
Jan. 1, 1940. 

(3) Present contracts provide that 
the entire cost of power generating 
equipment be amortized within a 10- 
year period with interest at 4%. Be- 





KOPPERS 


DESIGNERS BUILDERS 


DISTRIBUTORS 


PRODUCERS 


MANUFACTURERS 
OPERATORS 


KOPPERS DIVISIONS 
AND AFFILIATES 
American Mamr ed 
Bartiett Mayward Di» 
Bost Tow Boat 
Eastern Gas and Fue 
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THE WOOD PRESERVING CORPORATION'S TREATED TIMBER USED TO REBUILD 
THE FIRST PILE BRIDGE IN AMERICA—These photos show the new Sewalls 
Bridge, at York, Maine, as rebuilt with pressure-treated creosoted timber 
supplied by this Koppers subsidiary. The original bridge was designed 
and built by Major Samuel Sewalls in 1761 and is believed to have 
been the first bridge in America which rested on piling. 


THE 
A Koppers 


WOOD PRESERVING CORPORATION 


Subsidiary 


PITTSBURGH, PA 


SEPTEMBEF 


cause that might tend to mak 
of power unduly high during | 
critical load-building period, 
should be extended to 50 
same period set for other fc 
the project. 

(4) No particular load-bui 
absorption period is recognize 
act or the power contracts, w! 
vide that a buyer must take 55 
final allotment during the first 
use and 15% additional per 
the next three years. Buyers \ 
load-building period extende 
years, with payments arranged 
entire 50-year life of the cor 
that ultimate return to the gov 
would be the same in either ca 

(5) Since the actual costs of : 
the government now is under 
is urged that the interest rate be 
to 3% with corresponding re 
in power rates. 


Fear New Rail Law 
It gives ICC authority over sig. 


nal equipment, and railroads 
worry over cost, 


WASHINGTON (Basiness Week Bu: 
—Complete authority over inst 
inspection, and maintenance of railroa 
block signals and other safety equi 
ment is given the Interstate Commer 
Commission by a law approvy 
week by President Roosevelt. Demand 
by the Brotherhood of Railroad Signa 
men, which sees more jobs down | 
track, the bill was strenuously op; 
by railroad managements whic! 

with statistics on the trifling n 
accidents due to failure of signal eg 
ment, argued that it would be ditt 
to find a less fruitful field for 
legislation. Railroad employees 
poohed the statistics, asserting | 
cidents are covered up in order t 

a fine statistical record and to save the 
jobs of men who would get the | 


The ICC did not recommend en 


ment of the bill but said frankly that 


as the commission would have full a 
thority, in its discretion, to determin 
what should be done, there was 
reason why it should object. As for ' 
need of the new law, the com: 
assumed that Congress would sa‘ 
self. 

Under a previous law the 
spent $38,000,000 on automat 
control equipment before the I‘ 
mitted abandonment of the insta 
program. Fortunately for the 
there will be no sudden spasm 
tivity by the commission. For one thin 
the new law carries no appropriat 


and the law, if applied in accordanc 


with the intention of the unio 


forced it through Congress, would ! 
quite a large increase in the 
sion’s force of engineers and inspectors 
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YOUR LETTERHEAD IS THE VOICE OF YOUR BUSINESS 


ay 
ae 


:s* 


THE WELL-REMEMBERED VOICE... Perhaps when you were young you heard Mr. Bryan or 
Mr. Beecher, or another of the great orators of that day. Of what he said, you likely remember 
nothing, but of his voice, there remains a vivid memory. Oratory is old-fashioned, and quite un- 
necessary in these days of radio and public-address systems, but the voice of the speaker, more 
restrained and modulated, still maintains its hold upon you and reveals his culture and his back- 
ground. * So with the paper on which you write your letters daily, for paper is your voice in all 
written communications. It clothes your words and presents them. How well it discharges this 
important office is largely determined by the quality of the paper. Naturally the better the paper, 
the better your letters speak for you. Letter papers made from rags have a way of speaking with 


confidence and distinction; with that assurance that is born of quality. 


RAG CONTENT PAPER MANUFACTURERS 


122 East gand Street, New York 


FINE PAPERS FOR LETTERHEADS, LEDGERS AND INDEX RECORDS 





[ THE BEST PAPERS ARE MADE FROM RAGS | 








Experienced Iravelers 
Make It a Practice 
to Stop at 
This Famous Hotel 


PALMER 
HOUSE 


>TREET AT MONR 
CHICAGO 
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|; Some Zoo 


| ply of chea 
| power in that vicinity makes it eco- 
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beyond that, the law’s administration 
rests in the commission's discretion. 
The ICC now has the right to take 
a hand in case of accidents, however, 
and the railroads fear that the new law, 
giving it plenary authority, may be 
taken as forcing its hand and may result 


SEPTEMBER 


in intervention that is not jus 
the railroads’ record of 
provement in signal systems 
operation. The potentially hea. 
the railroads cannot be estin 
that will depend entirely on 
future course. 


cons 


Deep-Well Irrigation in Dust Bow! 


Liberal, Kan., sinks 357-ft. shaft, and uses natural 


gas to pump the water out. 


test will avert return of 


Dust Bow. farmers and townspeople 
—those who have stuck it out—believe 
they have a ray of hope. Not the 
appropriation just made by Congress, 
either. This one is strictly home-made. 
It is a deep-well irrigation test near 
Liberal, one of Kansas’ most south- 
westerly towns, whose principal indus- 


| try for the past few years has been 
| manufacturing extra fine dust; its sec- 
ondary industry is wheat. 


Regardless 
of the ultimate success or failure of the 
irrigation project, it has already done 

f for the community by fur- 
nishing a new topic of conversation. The 


| old one, incidentally, was—dust. 


What the business men of Liberal 


| would like to prove to neighboring 


farmers as well as to the Department 
of Agriculture is that the enormous sup- 
3 natural gas available for 


nomically sound to pump water from 
deep wells—200 to 400 feet in depth— 


| in sufficient quantities for irrigation. 


Under ordinary circumstances, pumping 
for irrigation usually means lifting wa- 


| ter not to exceed 50 to 75 feet. 


Bankers Like to Diversify 


The merchants and bankers in any 


| wheat country would like it much better 


if the one-crop wheat farmers had some 
assured crops to fall back upon in case 
of wheat failure, and wheat failures 
have been coming along in the Dust 
Bowl with alarming regularity. While 
the general idea of this deep-well ir- 
rigation project contemplates watering 
only 20 to 30 acres of row crops, such 
as sugar beets, soy beans, and garden 
truck, the 160-acre test farm is also ex- 
perimenting with wheat irrigation. 

The test well near Liberal, which was 
drilled last spring, is 357 ft. deep; 
water stands in it at the 225 ft. level. 
Pumping is done with a Fairbanks- 
Morse natural gas-electric outfit. At 
present costs of natural gas, it is esti- 
mated that total cost of irrigation will 
not exceed $3 per acre annually. This 
contemplates periodic pumping during 
winter months to maintain proper 
moisture content in the soil, and prevent 
too great a strain on the system during 
dry summer months. 


Community hopes this 
acreage to grass. 


Total cost of the well and 
the project was $5,500. De 
fact that the test farm is genet 
ferred to as the ‘project, 
citizens would have the wor! 
that the federal government 
mixed up in the proposition 
dime was raised in their town | 
lar subscription. To dust- and 
stricken Liberal, $5,500 is very 
tant money. If the project proves 
ful, its sponsors plan to make 
sized irrigation systems 
farmers at about $2,500 each 


aval 


Here Is an Idea 


“Alfalfa” Bill Murray, forn 
ernor of Oklahoma, at the ded 
of the Liberal project pro; 
scheme which was ‘way ahead 
sponsors’ promises of a happy 
Instead of only 500 or a thousan 
wells, why not ask the governi 
put down wells on all alternate 
throughout the Bow!l—250,00( 
(Bill was just getting started.) 
ask the government to furnish a q 
million super-windmills which 
not only lift the water to the surface | 
shoot it vertically 75 ft. inte 
geyser-like. The prevailing winds » 
pick up the water and literally spray t 
entire Dust Bowl, making it a delight! 
place in which to live and grow t 
On one point the gentleman from Ok 
homa is right. The wind would 
bit once the water was 75 ft. abov 
To get it there is the problem 
tastic? Is it crazier than “Q 
or the Florida ship canal, inquir 
falfa Bill? He then proceeded 
form thousands present at the 
tion that if he were in Cong: 
would try to put the scheme ac 


Less Fear of Return to Grass 


During the past year business | 
the Bowl have feared that ¢ 
would provide funds, as it did last wees 
for the Department of Agricult 
proceed in returning huge submarg 
acreages to grass. And that 
mean that Liberal, Guymon, An 
and hundreds of neighboring 
whose grain elevators in years past have 
been crammed with wheat, wot 
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right through your Accounting 


“Ie was in 1920 that 
we installed our first 
Underwood Elliott 
Fisher Accounting Ma- 
chine,”’ says Vice-Pres- 
ident and Controller 
H. L. German of the 
Jantzen Knitting Mills. 

“That was in our 
Accounts Receivable 
Department. We were 
so well pleased with 
this machine that we soon placed 
Underwood Elliott Fisher Continuous 
Form Billing Machines in our Ship- 
ping Department as well. 

“Then seven years ago we installed 
a payroll system on one of your ma- 
chines, writing employees’ checks with 
detailed statements attached, employ- 
ees’ record data and putting all infor- 
mation on the payroll at one writing. 

“One of the important features of 
this installation is its flexibility. We 


H. L. German, 
Vice-President and 

ntroller, Jantzen 
Knitting Mills, 
Portland, Oregon. 


were able, for example, to comply with 
all the requirements of the Federal 
Social Security Act by the addition of 
a single column.” 

No matter what your accounting 
problem may be, merely put it up to 
your own accountant and Underwood 
Elliott Fisher. Underwood Elliott 
Fisher makes three distinct types of 
accounting machines and maintains a 
nation-wide organization to help fit 
them to American business. 

Telephone our nearest branch for 
full particulars or mail the coupon. 


Every Underwood Elliott Fisher Machine is backed 
by nation-wide, company-owned service facilities, 


Underwood 


ELLIOTT FISHER ACCOUNTING MACHINES 


he Jantzen 


Below: Part of the Accounting Department 
of Jantzen Kustting Mills, owners of a 
world famous trade mark, where Under- 
wood Elliott Fisher Accounting Machines 
have speeded cach day's busimess since 1920 


Elliott Fisher model — with exclusive flat writing sur- 
& 
face—in use today in hundreds of industrie-. 


Accounting Machine Division 
UNDERWOOD ELLIOTT FISHER COMPANY 
Accounting Machines... Typewriters... 

Adding Machines... Carbon Paper 
Ribbons and other Supplies 
One Park Avenue, New York, N. Y. 
Sales and Service Everywhere 
Underwood Elliott Fisher Speeds the World's Business 


Accounting Machine Division © UEF—1987 


Underwood Elliott Fisher Company 
One Park Avenue, New York, N.Y. 
Please send further information on Under- 
wood Elliott Fisher Accounting Machines 
. without obligation to me, of course. 


Your Name ————E————— 
Name of Business — 
Address 


City 
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Oe NGHELBRO “inci 


INCREASES SALES 


“With their SCHELBRO Sales Coaches, our road 
men sell more dealers, secure larger orders and 
promote better co-operation on the part of dealers’ 


priation 
meantim 
w hich n 


the nece: 


personnel” . . . writes the President of a nationally 
famous manufacturing concern. 


Will gladly send you cotclog 
end quotations on request. 


SCHELM BROS. Inc. 7°o")*. 


manufacturers of Commercial 
and the LARGEST 


The ONLY 
Coaches crclesively 


REASONS 


for 
making PAGE 


your choice 
1 PAGE originated woven wire fence in 
1883 


2 Exclusive PAGE “‘flat-weave’’ lessens 
side sway, wear and corrosion at con- 
tact points. 

3 Supplied in 5 different metals to meet 
every condition in fencing—PAGE 
P-12 Copper-bearingSteel,Page- Armco 
Ingot Iron, Page-Alcoa Aluminum, 
Page-Aliegheny Stainless Steel and 
Page genuine Wrought Iron. 

PAGE P-12 Wing-Channel Line Post 
—the only metal post designed pri- 
marily for fence use. 

5 PAGE P-12 fabric, fittings, top-rail 
and posts uniformly covered by indus- 
try’s highest known 1 2-test rantee. 

6 Extra heavy galvanizing done after 
weaving and cutting. No “raw’’ ends. 

7 The only galvani metal fence with 
matched fabric, fittings, top rail and 
line posts. 

a Pays for itself in reduced fire insurance 
rates, thefts and injuries. 

9 92 Page Fence Distributors with com- 
plete responsibility located conveni- 
ently throughout the U. S. to serve 
you and erect PAGE Fencing. 


Fence Facts Free 

Your inquiry directed to 

any of the offices listed 

below will bring illus- 

trated information and 

mame of Page Fence ex- 

pert nearest you. 
Page Fence is a product of the Page 
Steel & Wire Division of Ameri- 
can Chain & Cable Company, Inc. 


PAGE FENCE ASSOCIATION 
Bridgeport, Connecticut 


PITTSBURGH ATLANTA 
Go SAN FRANCISCO 
America’s First Wire Fence — Since 1883 


NEW YORK 
CHICA 
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A BUSINESS CARD THAT’S ALSO A SAMPLE—A metal casting, thin as 
introduces the caller, promotes business for an alert commercial die caster, bent « 
illustrating dramatically what precision is attainable in zine alloy die castir 

the reverse side of the “card” the Federal Die Casting Co., Chicago, presen: 
on composition and properties of the zinc alloys. The plate was cast under a p: 


of 4,800 Ib. per square inch. 


Until recently technical obstacles would hav: 


impractical the pressure-casting of such a product, 


vert to cow towns. The fact that many 
counties in the Bowl have already lost 
more than 50% of their inhabitants due 
to repeated crop failures spurred the 
Liberal townspeople into the irrigation 
project—to prove to those who have 
stuck it out that partial crop insurance 
thanks to cheap natural gas may be in 
the offing. 

Most of the one-crop wheat farmers 
around Liberal are skeptical about irri- 
gation but they do drive in to the test 
farm every week or two in order to 
check up on things. Because of a delay 
in well-drilling this spring, the irrigated 
crops were planted too late to make 
much of a showing. Next year should 
tell the tale. In two years hence the 
Bowl may be full of pump tenders—or 
cow punchers. 


Reindeer Relief 


New law (with no appropria- 
tion yet) starts move to make 
Alaskan reindeer an Eskimo 
monopoly. 


WASHINGTON (Business Week Bureau) 
—With the Matanuska colony's prolific 
baby crop assuring an existent, if other. 
wise unpredictable, future for white 
colonization in Alaska, the great white 
father in Washington has turned his 
attention to the economic salvation of 
the Eskimos. By law approved by the 
President Sept. 1, the government even- 
tually will purchase all reindeer from 
the Northwestern Livestock Corp. and 
other non-native owners and either dis- 
tribute the animals among or hold them 
in trust for the Eskimos. 





The reindeer number 60( 
more, of which 25% to 30% 
owned by non-native interests 
1892-1902, when 1280 deer 
ported from Siberia to save the | 
from starvation, the herds ha 
their principal source of liv 
Since 1914, when white inter 
tained their first deer, the Eskir 
been dazzled by the promise of 
riches to be got from the ex 
reindeer meat and other prod 
the same time such commercial « 
tion has made their living 
more precarious. The clash of w Domini: 
native owners, both laying claim to ' Dor 
desirable coastal ranges, now - 
to strip the grazing lands of 
and destroy the Eskimos’ econ 
curity. 

Attempts to get the whites 
natives out of each others’ hair . 
Separate their herds have been 
forcing the conclusion that the I 
security can only be protected by pla 
ownership of all deer in their har 
in the government as trustee 
suitable regulations for controlli: 
size of herds. The object is to 
the Eskimos to a self-sufficient d 
economy rather than delude then 
hopes of a richer livelihood from 
mercial operations dependent 
tenuous export market. 

Zealous sponsor of the new 
Anthony J. Diamond, the delegate 
Alaska. He was afraid that Roos 
might veto the bill as it authorizes 
appropriation of $2,000,000 that 
been disapproved by the Budget 
reau. The Fin was passed so late 1 
session that no money was actually 4j 
propriated. There won't be any appr 
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he necessary administrative setup. 


Canada to Sell Steel 


Helping British rearmament, 
Dominion will probably become 
exporter instead of importer. 


MoNTREAL—Canada is likely soon to 
become an exporter of iron and steel, in- 
stead of an importer. This change is a 
part of London's program to encourage, 
within the empire, fresh sources of sup- 
nly of those raw materials essential in 
: me of war and now bought in impor- 
tant quant ities from foreign countries. 
this specific case it was preci ipitated 
» Brit ain’s inability to get certain spe- 
i iron ores from Spain since hostili- 
es began there. 
Dominion Steel & Coal Co. will play 
S000 part in the new plan Al- 
dy considerable quantities of ore have 
en bought from the company's mines 
: Newfoundland. Germany also a 
purchaser here, and in the past has been 
the chief customer. The Newfoundland 
nes are already working at capacity. 
A more significant development, 
r as Canada is concerned, is the cur- 
t plan for mining in the 


1S 


as 


P iron ore 





tory. With the as of an ‘Sauk gov- 
subsidy, Algoma Steel Co., con- 
»y British interests, shortly will 

rt shipments to Britain of iron ore 
from deposits located near the head of 
the Great Lakes. These deposits are esti- 
ed to contain 100,000,000 tons of 





nment 
a 
situa ‘ 










Dominion Steel for Empire 





Dominion Steel & Coal Co. also may 
me an exporter of steel products to 
Britain. This company recently pur- 
sed four Canadian subsidiaries from 
United States Steel Corp. One of 
¢ plants acquired, which has been idle 
time, probably will be 
to produce steel products that 
be used in armaments. 
The plans of Algoma and Dominion 








some 






equipped 
: 









steel are only part of the program. 

Representatives of the British govern- 

ment some time ago visited Canada and 
j 





with a number of Canadian 
companies the possibility of supplying 
with products hot could be used 
nament. Since then, railway equip- 
ind other companies have installed 


ISSE 












new machinery and have been turning 
out shell parts and like products on an 
experimental basis. 

in the event of another war, Canada 





will It play a key part in empire defenses, 

ing not only grain and food prod- 
ts, but manufactured articles such as 
pan ies, shell parts, and possibly 


ber 
t types of arms materials. 


priation next year either but in the | 
meantime, the U. S. Indian Service, 
qhich has jurisdiction, will work out 
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POULTRY FEED 


Spraying cod liver oil on poultry feed is another of the unusual uses of De 


Vilbiss 


Equipment. Automatic spraying operations speed up production, increase 


efficiency and reduce costs in the poultry feed industry just as in countless others. 


hardly 


The spray principle is 


Decorative coatings on Christmas trees, frosting on lamp bulbs 
Vilbiss |] 


now almost universal in its application. 


any 


operation is too specialized for De quipment. 


DeVilbiss of 


DeVilbiss’ outstanding success in the fields of production finishing and mainte 


is consulted regarding these unusual applications, because 


nance painting. 


Industry today is faced with higher prices for materials, increased pay rolls, 
shorter hours. The problem of operating economy and efficiency must find its 
answer in modern equipment, improved methods. DeVilbiss Spray Equipment 


is supplying that answer in a wide variety of industries. 


The complete DeVilbiss System includes every item of equipment for the entire 


spray process, from the production of compressed air to the exhausting of 
vapors. If your problem is so unusual that it cannot be met by standard 
DeVilbiss Equipment, our engineers will plan a special installation rhe 


DeVilbiss Company, 


Toledo, Ohio. Representatives in all principal - cities. 


DeW//b/ss 
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SUGAR SILO 


beet sugar refinery at 


Woodland, Calif. 


is this huge oval silo, 500 ft. in diameter and 
built like a stadium out of a million feet of redwood lumber. 
It will store sugar beet pulp used in the large-scale feeding 


A by-product of the Spreckels Sugar Co.’s new 
(BW —Aug?7’37,p.39), 


of cattle. 


17 ft. deep, 


Lid on Sugar Prices? 


Sec. Wallace's boost in production quotas hangs a 
surplus over the industry after refiners win their 
argument to hold down island competition. 


WHEN Sec. Wallace promised that the 
sugar excise tax of half a cent a pound 
would not be saddled on consumers, he 
wasn’t fooling. He proved his inten- 
tions when, just after the President 
signed the Sugar Act of 1937, he 
boosted 1937 sugar production quotas 
360,000 tons over pd allotments and 
230,000 tons over final figures for 1936. 

Sugar refineries, meanwhile, have after 
some hesitation posted a price of 5.15¢ 
a Ib. This compares with quotations 
around 4.70¢ recently, so that it doesn’t 
quite give effect to the 50 points 
added by the new excise tax. Whether 
Washington looks kindly on this re- 
fined price is an open question. Is 
5.15¢ a lb. now, including 4¢ tax, 
higher than the 5¢ price when this 
sugar legislation first came up, and if 
so, are the refiners at fault? 

The higher quota—7,042,733 tons 
for 1937, retroactive—would not mean 
much pricewise if the United States were 
using 230,000 tons more sugar than it 
did a year ago, but for the first seven 
months the gain was only 28,000 tons. 
Therefore, trade observers predict that 
there will be a big surplus to weigh 
down prices unless there are consump- 
tion jumps between now and Dec. 31. 


Higher Quotas, Lower Prices? 


There is, moreover, another consumer- 
protecting w rinkle in these cold figures. 
Producers so far this year have been 
shipping on the original quota of 
6,682,670 tons. Now their allotments 
have been hiked 360,000 tons over that 
figure. They have to make up the dif- 
ference before the end of the year, and 
that means pressure which militates 
against higher prices. 

And still another thing, which is even 
more technical. The beet sugar pro- 
ducers are given a quota of 1,633,361 
against 1,613,576 sale this year. They 
aren’t expected to produce more than 


1,500,000 tons, maybe as little as 1,400,- 
000. The Philippines are allotted 
1,085,304 tons and aren't expected to 
come within 100,000 tons of it. Late 
this year, deficiencies will be reallotted 
—amounts the beet states and the 
Philippines fail to ship will be given to 
other producing areas—and this sugar 
will further burden the price structure 
toward the end of 1937. 

These are some of the interesting re- 
percussions of the new sugar law over 
which Congress and the executive branch 
wrangled for six months; the law which 
was passed by what President Roosevelt 
calls an “unholy alliance” of the pro- 
ducing states and the “sugar trust” (re- 
finers); the law which the President 
signed because it set up production 

uotas which are, “on the whole, equit- 

able,” but which he would have liked to 
veto because it provides “‘a status quo 
continuation of this seaboard refinery 
monopoly.” 


Who Gains—and Loses 


The production quotas of the new 
law, as percentages of total U. S. sugar 
requirements, compare with the old law 
as follows: 


Old Law 
U. S. Beet... 24.146 
U. S. Cane... 4.050 6.287 
Hawaii 14.615 14.036 
Puerto Rico. 12.443 11.941 
Virgin Islands .082 .133 
Philippines 15.499 4.515 
ee 28.767 8.604 
Others . .398 1.291 


New Law 
23.193 


It will be seen from these percentages 
that most of the major producing areas 
were scaled down slightly in order to 
boost the quotas of the United States’ 
two cane producers, Florida and Louisi- 
ana. But, as Sec. Wallace already has 
raised quotas all around, each area is 
getting more than was contemplated a 
ew days ago. 


A narrow gauge railroad will carry the | 
the silo to adjacent feeding yards where a year-arou: 
of 7,000 cattle will be fed daily. 
by Charles Swanston & Sons, Sacramento, and is b 
10-year contract for the refinery’s output of beet pulp 


The enterprise i 


The fight was about ref 
consumption sugar, the 
quotas. The President and 
advisors said Hawaii and | 
were parts of the United § 
they should not be restrict 
ments of refined sugar to t 
any more than home produ 

The “small group of s 
finers” about whom the Pr 
had other ideas. The whole 
tem, they figured, is based or 
that everyone must make son 
The quota plan is holding t 
raw sugar in the United Sta 
34¢ a lb. The world pr 
Hawaii and Puerto Rico are 
more than they could if 
wasn’t protected. That’s gravy 
prosperous. They want to rei 
profits (profits derived fro: 
dized price which they get o: 
ticipating in the quota system ) 
think at once of investing ir 
fineries. 

In other words, the domest 
finers argue that the Puerto |} 
Hawaiian refinery business is 
grown out of the system. T! 
can ruin the refiners in t 
States, because they can cut 
make it up out of their profit 
sidized raw sugar. The dor 
finers didn’t wave the flag 
about protection and making « 
independent of foreign sour 
just cited the economics of tl 
setup. And they won. Cuba's : 
quota was sliced about 47, 
Puerto Rico, Hawaii, and the P! 
were granted no increases. 


Refiners Blame Quota System 


The result is that domestic re! 
assured of handling about 
tons of raw sugar this year. (If t 
states and the Philippines do: 
their quotas, U. S. cane refineries 
probably pick up another 200,000 to 
This is still 20% under their 19 
ness; they don’t think it’s a gous 
Refiners make no bones about t 
that they had a lobby in Washington 
that it was the lobby the President calles 
“pernicious” a while back. They adm« 
they had a house and a cook in Was» 
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One Million Dollars for a Streamlined Train . 
Not One Penny for a Good-looking beveheal XX " Se 


¥ This railroad executive deserves infinite credit for 
ety his superb new train. People line up along the 

right-of-way to admire such a miracle of speed, 
safety, beauty and comfort. As a passenger, you can take 
your ease at safe speeds in excess of 80 miles an hour. 

Some day soon, we predict, this railroad executive—and 
his colleagues all over America—will improve their letter- 
neads. A railroad’s letters should at least be in tune with 
che impressiveness of its terminals and its trains. So should 
the letters of every other organization, large or small, 
reflect the modern spirit of progress. 

Of all sure ways to create favorable atmosphere, a fire 
letterhead comes first. Atmosphere is what your corre- 
spondents feel. What they feel, they believe. 

Fortunately, the cost of even Strathmore’s fine papers is 
negligible. You can have StratHMore Hicnway Bonp — 


the most widely used rag-content bond letter paper in 


America—for less than 1 per cent more, per complete 
letter, than the cheapest paper you might buy. And even 
if you specify STRATHMORE PaRCHMENT—as fine a bond 
paper as can be made—the additional cost, per letter, will 
be but 2.9 per cent complete cost. 

Get the facts. We will gladly send you the newest 
Strathmore Letter-Cost Analysis audited by Certified Public 
Accountants. With this analysis we will include liberal free 
samples of Strathmore papers and envelopes-to-match. 
Write for B-3 Samples to Strathmore Paper Company, West 
Springfield, Mass. (Strathmore envelopes-to-match are 


made by Old Colony Envelope Company, Westfield, Mass. ) 


STRATHMORE 


Maker of Fine Papers 


PAPER IS PART OF THE PICTURE 
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DRAMATIZED SELLING |} & 


Sa 
Tailored T0 FIT tN : 











GG 

a A 
Your product, your trade-mark, y . ZA j 
your selling methods bristle with yf 
individuality. Modern merchandis- . 
ers have proved that sales-display 
coaches that are “tailored-to-fit” XPLOSI \ ES 
their individual problems drama- 


tize sales and make profits go UP. Have No Sex Appeal 


Judkins artisans and engineers 

will be glad to cooperate with B ae . 

your executives in creating a sales- lied - db. ut any ma can thrill to 

display coach worthy of your their accomplishments. And, 

product. certainly, their history is a 
Write for details. romance of achievement. 


SALES-DISPLAY COACHES Many things now essential to 


daily living were not available 


__— : - . 
— ee until the advent of modern in- 
o JUDKINS . dustrial explosives. 

SF No development has been 

more far-reaching in its effect 


Builders cf Fine Coaches Since 1857 than the scientific application of 


J. B. JUDKINS CO industrial explosives. And 


o f as < Ss vee a yj 2 ; - 
Sintictieen Gime. Atlas has been a pioneer in their 
advancement. 


=~ ATLAS 


POWDER COMPANY 


Wilmington - Delaware 
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ington; they deny that a Ser 
Representative ever crossed the 
much less had any of the 
meals” mentioned in hapha; 
Finally, they contend, 
marked up prices of sugar 
average of 0.9¢ a Ib. and 
0.07¢ a Ib. was profit—th 
0.83¢ was expense (they 
wages 25% higher even than 
So, say the refiners, the cost « 
the producer is $350,000, 
above the world price only b 
is a quota system to prote 
producer, our insular relatin 
offshore friends such as Cu 


Trucking Livestock 
Proportion of animals that are 


shipped on highways instead of 
rails continues increasing 


THE injury done to railro 
trathc through shipment of 

truck is an old story. As f 
1917, the Daily Drovers’ ] 
Chicago, began compiling ans 
on shipment of livestock | 

by rail to 17 markets. Some 

the Bureau of Agricultural | 
began doing the same thing 
using old figures from various 


»V 


| it carried comparisons back 


A recent Senate speech by ‘ 
Wheeler of the Committee « 
Commerce, in which he cited t 
of shipment of livestock by 
support his contention that 
give faster service than the 
has directed attention to the 
Investigation shows that last | 
of the livestock shipped 
markets used by the Dr 
in its computations, and 56.4 
livestock handled at the 1 
by the Bureau of Agri 
nomics, was hauled by truck 
Sioux City at Top of List 

Of the seven principal liv 
kets (Chicago, Kansas City 
Omaha, East St. Louis, Ill., § 
Ia., and St. Joseph, Mo.). S 
is the biggest all-animal truc! 
So large is the percentage 
calves, cattle, sheep, and la: 
into the Sioux City yards that t 
of Agricultural Economics, w 
out each day at noon an esti 
number of carloads in each cla 
to be received at the other six 
markets the following day, is 
estimate with any degree of accu 
number of carloads Sioux City 
ceive, and long ago stopped ma 
estimate for that market. In 
96.58% of the hogs received 
Sioux City market, 77.18% ot 
tle, 54.989 of the calves, and 
of the sheep were received by 

More hogs are shipped by tr 
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FOR FIGHTING SKYSCRAPER FIRES— 
Recently designed for the Empire State 
Building by Walter Kidde & Co. of 
Bloomfield, New Jersey, is this compact 
truck of emergency fire fighting equip- 
ment. The truck fits readily into an 
elevator, yet carries four carbon dioxide 
extinguishers, several water extinguishers, 
an axe, two crowbars, rubber and asbestos 
gloves, a blanket, first aid kit, and a gas 
mask. Twenty-five employees form a 
building fire department and have been 
trained to act as first aid firemen in case 
of nec essily. 


Last year, according to 
of the 
ys received at the 17 markets it uses 
were shipped by truck. So were 67.27% 


thing else. 
the bureau tabulation, 70.74% 


the calves, 56.499 of the cattle, 
ad 30.579 of the sheep and lambs. 
Hogs and calves lead, because they are 
ler than cattle and can be packed 

2 truck more easily. Sheep come 
ause they are grown to so large 
legree in sections remote from the 
The Chicago stockyards are partial to 
rails, and many top men there say 
pment of livestock by truck has about 
ed its limit. The bureau tabula- 

s show, however, that the percentage 
ruck shipments to total receipts at 
Chicago yards jumped as follows 
between 1929 and 1936: calves, 5.29% 
» 38.20% ; hogs, 4.63% to 37.24%; 


ttle, 4.21% to 34.809; and sheep 


nd lambs, 2.34% to 14.15%. 


Tabulations for the first six months 


s year show that shipments by rail 


tll predominate at Chicago, which re- | 


s a good portion of its livestock 


through reshipment by rail from over- 
ourdened markets. Though the year is 


4 niy 


truck are growing there. 


a little more than half over, how- 
they indicate that shipments by 
In January 
60% of the hogs received were 


ibout 


shipped by truck; in July, about 879%. | 
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AUTOMATIC CONTROL 


Only Minneapolis- 
Honeywell can give you 
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ELECTRIC +PNEUMATIC 


UTOMATIC Control is the 
solution to any problem pertaining 
to the economical operation of any 
heating or air conditioning system. 
Not only will automatic control 
provide better inside weather, but 
frequently pays for itself in a short 


time, through fuel savings. 


The Minneapolis-Honeywell 
Modutrol System offers three dis- 
tinct types of control — All Electric, 
All Pneumatic, or Electric-Pneu- 
matic, a combination of both. An 
M-H Modutrol Engineer will ana- 
lize your problem and make im- 
partial recommendations as to 
type of control system best suited 


to your needs. 


Minneapolis-Honeywell is the 
only control manufacturer in a 
position to offer this impartial 
advice. The M-H Engineer will not 
try to “sell you” a system. He will 
weigh your problem and recom- 
mend accordingly. Before you buy 
controls, ask his advice. It will cost 
you nothing. Minneapolis-Honey- 
well Regulator Co., 2728 Fourth 
Ave. So., Minneapolis, Minnesota. 


MINNEAPOLIS 
HONEYWELL 


Modutrol Systems 


FOR THE CONTROL OF 
LARGE SPACE HEATING 
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A LITTLE THING 
but it made a big difference 


Recognized everywhere for their better de- | 


sign, superior performance, longer life and | 


greater reliability —Twin Dise Clutches and 
Power Take-Offs are preferred by the users, 
makers, and designers of industrial machin- 
ery of all types. ¢ The Twin Disc reputa- 


tion is based on performance. It has taken 


nineteen years of engineering research and | 


first-hand study of the peculiar needs of 
each industry served to earn that reputa- 
tion. And the makers of Twin Dise Clutches 


intend to keep it. « Descriptive literature 


gladly sent on request. Address Twin Disc | 
| lands, but the resolution did not come 


Clutch Company, Racine, Wisconsin. 


a ee 





Fully 95 per cent of all road 
building, excavatina, material 
handling, and construction ma- 
chinery is Twin Dise equipped. 
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Who Owns Offshore Oil Lands? 


States claim ownership, but navy wants the oil. 
tion puzzles federal lawyers. 


Ques. 
Resolution in Senate 


would put lands in naval reserve. 


WASHINGTON (Business Week Bureau) 
—Nobody knows whether the states or 
the United States own either ot both ot 
two shoreline ribbons of land: that be- 
tween the lines of high and low tide, 
and that between low tide line and the 
three-mile limit. Under water, along 
the shores of Louisiana, Texas, and 
California, there are vast riches in oil. 
The states want the oil for royalties, 
and the navy wants it to defend the 
country. 

Sen. Nye’s bill designed to put sub- 
merged oil in the navy reserve may pass 
However, enactment of 
this bill, or any other move by the gov- 
ernment to possess shoreline minerals, 


| will be challenged in the Supreme Court 
| by one or all of the three states and 
| the oil giants. 


For years oil men have drilled suc- 
cessfully near the shore and in tide flats. 
The states assumed unquestioned title 
to the flats and collected millions in 
royalties. 

But some months ago Ben Blue, a 
Los Angeles lawyer representing opera- 
tors whose petitions to drill had been 
rejected by the state, petitioned Attor- 
ney-General Cummings to sue for fed- 
eral title to the oil under the tide Jands 
of Huntington Beach. Cummings, per- 
nlexed, referred the question to the 
finds division of the Department of 
Justice, and an opinion is expected 
soon. 


Wanted for Navy Reserves 


In the meantime, Sen. Nye, who says 
it was his own idea, framed a bill as- 
serting title to submerged land between 
low-water mark and the three-mile limit 
as part of the — domain, together 

s contained therein. All 
such property containing, or supposed 
by the President to contain oil, would 
be placed in the naval petroleum re- 
serve. The Senate Public Lands Commit- 
tee approved a joint resolution instead 
of the bill. Mr. Roosevelt, of course, 
joined the navy in its fight for the 


to a vote in the Senate. 
Sen. Nye’s bill does not ask for 
— of tide land—just for that 
yond low tide to the three-mile line. 
Thus, by implication, it confirms the 
states’ rights to their tide flats. But it 


| places no obstacle to a suit by the At- 
torney-General for title to the fats. 


State officials and oil people think that 
is what will happen. f the bill is 
passed, they expect that the government 
will seize and plug all state lease wells 


' which slant seaward, tapping under- 


water sources; that owners of s 
down wells will be forced to se 
states will be induced not to 
develop tide -and oil. 


No Legal Precedent 


Constitutional lawyers are savori; 
this question of underwater sover« onty 
as a most interesting dish. The decision 
will be one ot almost pure original 
logic; there is little or no precedent 
Most of the little that can be conjured 
up is loaded in favor of the gover, 
ment. The Coast Guard is federal. $0 
is regulation of navigation, so is of 
shore fish conservation. But all t 
to do with water; this is a question ¢ 
submarine land. Of course the navy has 
a beautiful case for national defense 
Oil is its lifeblood, and the navy. o; 
anybody, can prove, by getting the right 
geologist, that American oil resource 
will be exhausted in a generation or 
two. 

But one state, at least, has the govern. 
ment at forty-love on the first s 
Texas was an independent republic be 
tore it entered the Union: it owned 
then, and still owns, all its dor 
there are no public lands in the 
But there’s one more play from the love 
side of forty and it sometimes wins 
there is nothing in the book that says 
Texas owns its off-shore margin. When 
California entered the Union it was 
granted full sovereign powers over it 
tidal overflow lands, and these rights 
have since been assumed to be valid 
But the United States has continued 
to hold rights over navigation and 
fisheries. 


States Hold Tide Flats 

Legal opinion is about evenly divided 
The Interior Department, under sever: 
secretaries, has refused to accept minera 
filings on tide lands, assuming 
were state business. The courts have 
upheld states’ rights to tide flats, but oil 
rights never have been passed upon 
Some lawyers plead, won it seems t 
others, that Congress never intended 
one state to hog its natural res 
while others went begging. Neverthe 
less they do cling to them in the ca 
timber, rich soil, minerais, fish, wate! 
power. 

As the technique of drilling throug 
water improves with development 
tools and rigs afloat on barges, sor 
submerged land becomes workal 
Deepwater prospecting by submarins 
using the earth-weighing pendulum ! 
low surface disturbance, is thought « 


nies 


tirely practical. Hundreds of seepas 


ses OF 
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With widely separated units — ports on the Gulf and in the 


Renate. Caribbean, branches throughout the mid-west and eastern United 

e decision States — Lykes Brothers Steamship Company faced a real co- 

Aiog ginal : ordination problem. Bell System Teletypewriter Service helped 

a ce solve it simply and profitably. 

ie govern- fh | Now all operations are charted at headquarters in Houston, 

federal, so Texas. With the speed of typing-by-wire, branches have up-to- 

It vs he the-minute information on rates and space available on ships. 

uestion of VF Handling of cargoes is minimized. Branches secure bids on 

> navy has small space shipments at low cost, and keep customers posted 

' bee ay , on prices and delivery. 

y the right A Lykes official says of Teletypewriter Service that its ac- 
resources : curacy, alone, saves time and dollars for the company. Your 

eration ot business, like Lykes, may use it profitably. Call a Bell 

he govern. ; System representative and talk it over. No charge. 
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have ever seen!” 


This booklet will eliminate 
guesswork from your specifi- 
cations for important record 
books, documents and sta- 
tionery. It will help you select 
papers of utmost value, maxi- 
mum service and genuine 
economy at no extra cost— 
perhaps at a real saving. 
Every executive should 
have a copy of this valuable 
booklet. It will be sent to you 
without cost or obligation. 
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ORREL SPONDENCE 


for our next sales convention?” 


Pep talks are fine things. They buoy 

up your salesmen and send them 
back to their territories eager to outstrip 
last year’s records. But hand them a 
brand new selling point and then watch 
them kick up their heels. They can hard- 
ly wait to shout it from the housetops. 


If you’re a manufacturer of metal 
products, a Ferro Facial may be the 
very thing to spur your salesmen to a 
record-breaking year. A handsome ex- 
terior of glistening Ferro Porcelain is a 
talking point that speaks for itself—a 
lustrous finish for your product with 
eye appeal that’s everlasting. 

Ferro’s experienced engineers can 
tell you in short order whether or not 
your product is adaptable to porcelain 
enameling. You'll not be under the 
slightest obligation any time you call 
one in, Why not talk it over with us soon? 
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FERRO PORCELAIN 


Porcelain enamel is not to be confused with painted or baked-on enamels. An in- 
organic material, Ferro Porcelain is fused on metal at a temperature of 1500° F. 






FERRO ENAMEL CORP. - 
























Cleveland, Ohio 
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on many parts of the ocean rev 


deposits below. So oil devel 


| even beyond the three-mile linc 


ous shallow waters, is possib! 
will bring up an international | 
ple question of ownership. T! 
who camps on the spot and st 
flag obtains title for himself 
country. 








Jobless “Census 


Voluntary registration of unem. 
ployed will simply be a waste 
of $5,000,000, say government 


technicians. 


WASHINGTON (Business Weel 
reau)—It’s called a census of 
ployment but it’s simply a v 
registration of those who choose | 
fine themselves as unemployed. As 
such, the Black bill was appr 
the President as an expedient n 
dousing years of agitation by 
for an enumeration that would ; 
measure the extent of unemp! 
and reveal its various degrees an 
acteristics. 

The count will be practically 
less. Technicians in the Census B 
Labor Department, and Central § 
tistical Board are disgusted. A 
ballyhoo raised and $5,000,000 spent to 
in the opinion of experts 
who had hoped that, t ? 
by Sec. Roper and other in 
with the White House, Roos “a ' 
get his facts straight before 
late. 


Expect Real Job in 1940 


After a 
that defies analysis, the real 
Census Bureau confidently hopes 
be done at the time of the cd 
census of population in 1940 
This week the committee in 
of registration—Roper 


Sing. oo 


registration of unen 


kins, Altmeyer of the Social S 
Board, Rice of the Central Sta 
| Board, Austin of the Census Buri 
their alternates—met for explo: 
discussions, but reached no concret 
cisions. No date has even ten 


been fixed for the registration. Certain 
beforehand that the job can only « 
their reputations, the regular g 
ment agencies are trying to dodg 
There is remarkable unanimity in fa’ 
of passing the chore to some tem] 
administrator hired by the con 
These disgusted technicians would pr 
ably like nothing better than to s 
pinned on Gen. Johnson. 
For it was Gen. Johnson’s propos 
for self-registration of unemployed ¢! 
was finally adopted by the President, 
who was not convinced that a census ol 
unemployment would accomplish any- 
thing. As explained by Dr. Is 
Lubin, commissioner of labor statist 
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ad Stuart A. Rice, chairman of the 
tral Statistical Board, more than 
1s of unemployment is needed to 





(Cilb> 







anpesise the unemployment problem. 
Unemp ployment is only - extreme of 
the ¢ ployment status. A person may 
- ok « overtime, full time, “part time, oc- 
ai —s or not at all. If a person is 






9 invested income or if his cus- 

mary status is that of a dependent, he 

jot unemployed in the usual sense 
f the W ord. 






What the Experts Wanted 





To determine the extent and nature 
of unem ployment, therefore, a census of 
moloyment is essential; and a census 
employment is impossible without tak- 

ig a census of population. What the 
expert s wanted was a complete census 
of population and —e accord- 
ing to occupation and periodicity, that 
would enable them to analyze employ- 
ment in terms of degree for sex, age, 
occupational history, and other factors. 
Without a thorough understanding of 

w it could be done, Roosevelt sensed 

iculty of defining an unemployed 
rson a objected to the cost. More- 


over, estimates of unemployment, no 

















A count would arouse the suspicion of 
e on relief rolls that they were to be 

ff and, alternatively, encourage 

vers to flock to relief rolls, it is 








Even after Gen. Johnson sold the 
lent on the idea of a registration, 
x] didn’t give up hope. A bill was 
rafted in intentionally broad terms 








tion and would head off registration. 





with the support of Sen. Byrnes and 
others who had fond hopes of using it 
iS a weapon against Harry Hopkins for 








$5,000,000 for the job. A census would 
cost close to $25,000,000. The experts 
gave up a lost cause and placed their 
hopes in the 1940 count. 


Result Will Be Misleading 

Since accuracy in census statistics is 
assumed by the public, a registration of 
persons who are pleased to call at post- 
otices, employment offices, or polling 

laces not only will be useless but mis- 
leading, according to the statisticians 
who are studying the problem. Regis- 
‘ration will Jeave uncounted thousands 
who are informed but do not choose to 
‘all in line. The result will be further 
onfused by registration of thousands 
Wao are not unemployed, according to 
‘ie common understanding of that 
term, but those who hope to get better | 
jobs, others who are seasonally unem- 
ployed, and many who are not employ- 
ible for various reasons. 





















g fast and loose with relief | 
y; but the White House turned on | 
1¢ heat, refusing to allow more than | 


1 permit a census of popula- | 


Sen. Black put it through the Senate | 











matter how distressing, could be faced | 
1 more aplomb than the stark fact. | 
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END THESE 
COSTLY ARGUMENTS 


Those endless and futile arguments between credit and 
sales departments cost money. A persuasive sales manager 
overrides the credit manager's caution— and credit losses 
result. An adamant credit manager tightens the reins after a 
severe credit loss and “‘turns down” desirable business. Over 
and over it happens. 

The wise executive eliminates these disagreements — and 
unnecessary losses — by insuring the company’s sales. The 
sales department then concentrates its efforts on more sales 
and new customers and builds profitable business. The credit 
manager approves the accounts with confidence that his firm 
will suffer no unexpected credit losses on goods sold under the 
terms of the policy. 

Credit Insurance protects policyholders on all insolvencies 
and covers the ubiquitous ““77-B’’, as well. Settlements are 
prompt. Capital is kept turning. Profits are assured. 


Credit Insurance is now written on Individual Debtors, Spe- 
cial Groups, Non-rated Debtors, etc., on terms surprisingly 
liberal. Ask any American Credit Indemnity Co. representa- 
tive for full information. 


AMERICAN CREDIT INDEMNITY CO. 


of New York . . . J. F. McFadden, President 
Chamber of Commerce Building . . St. Louis, Mo. 


Offices in all principal cities of United States and Canada 
vis 
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follows closely in volume, and 


American Auto Exports Jump is ent. Better toads ine 


American travelers  penetratir 
First half of this year showed 28% gain over last. country in rapidly increasing 
. bi me nan tthe : ee are expected to help motorize « 
Truck sales make bigger increase than passenger cars. 6... neighbor fairly quickly 
South Africa is excellent customer. States car makers, of course, w 
American-built cars dominate + 
WHEN Chairman Alfred P. Sloan, Jr., truck companies have featured diesel- American trade because Britis! 
of General Motors, returned from Europe powered units (though in some cases and German cars shipped there 
last week, he was quoted on the broad- the same companies are not offering high-priced. 
tape financial news ticker as saying that diesel trucks here). Because of government 
automobile business from all countries Countries south of the United States against car importations, most A 
was “very, very dead.” This rather un- are excellent markets for United States car makers have crossed Italy, ¢ 


usual statement was presently corrected, cars. Argentina takes the most, Brazil Russia, and Czechoslovakia of 


the ticker explaining that what Mr. 
Sloan had really said was that automo- . — _ — —_—_—— 
bile business from all countries was ; he iy 
“very, very good.” In that he was right, 
for American car manufacturers have 
been selling a whale of a lot of cars in 
overseas markets this year. 

They sold 376,465 units in the first 
six months of 1937, or 28% more than 
in the initial six months of last year. 

Records have been toppling. Sales by 
General Motors (including products of 
its foreign factories sold outside the 
United States and Canada) reached an 
all-time high in the January-July period. 
Studebaker exports have been the larg- 
est in over eight years. Other car makers 
tell the same story of a sharp revival in 
overseas trade. 


Trucks Gain Most 


F Truck sales have ome back even PLANE OPERATED LIKE AUTOMOBILE—To simplify flying for amateurs, Joseph 
aster than passenger car sales. They ¢.\. ee we ol nee 7 . 

. Abe are / >winn, Jr., airplane designer of Buffalo, has developed a plane whose controls are 
showed an increase of 3670 over a year 4, nearly similar to those of an automobile as possible. The wheel is the plane's 
ago, whereas demand for passenger Cars steering apparatus, directing air turns as well as ascent and descent. A foot pedal 
is up 24°%. In at least a few cases, in- controls the flow of gasoline just as in an automobile. The plane, successfully 
dependent truck makers admit that their demonstrated at Buffalo last week before inspectors of the Bureau of Air Commerce, 
has a maximum speed of 120 miles per hour and a cruising speed of 109 m.p.b. lt 
has a wing span of 24 feet and is 16 feet in length. A safety feature is a tricycle 
landing gear. Its advantages were shown at the demonstration flight. When pilot 
Frank Hawks brought the plane down after the demonstration flight, one of the tires 
burst, but there was no other damage. 











export business has fallen only a little 
short of their domestic total. 

The Union of South Africa has led 
in passenger car purchases this year, as 
it did last year. The high world price floor sh 
of gold is largely responsible for un- | = — a’ 
paralleled prosperity in that country, * tod 
which has had no real depression. The i cn 
diamond industry, too, is doing well, = = * HF 
and agriculture is active. Best of all, : , fs ‘ bin 
the people show a 90% preference for a, ' the on 
American-built cars. | = ' . , . Qj 4 

Although Australia more than a year > = 
ago clamped severe restrictions on car 1 eS we, 
imports, it is the second best foreign = we 
market for American passenger cars. It 
is almost impossible to ship car bodies 
or chassis into Australia, because the 
rules favor native plants (including a 
General Motors ale factory), but the 
hint is given that a few of the restric- 
tions may be relaxed shortly. Belgium, 
too, is a top market for American pas- Ps a safe 
senger cars. Andin 

Japan leads all countries in sales of buildir 
American trucks, partly because of mili- Trul 
tary needs. Belgium holds second rank, ae 
Mexico third, and Argentina fourth. To — 
meet competition of foreign makers in — 
European countries where there is a Each h 
high price for petrol, United States 
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WHAT OTHER FLOOR PROVIDES 


ee 


AN OFFICE CORNER on the second . 
floor showing ceiling treatment employed 
in the Caspers Tin Plate Company fac 
tory-office building. Acoustical fibre 
board ceiling has been applied below the 
Robertson Floor units( used as the roof). 


HE Robertson Steel Floor com- 

bines, in a single construction, all 
the qualities which are desirable in a 
floor for modern buildings. It is un- 
usually compact and light in weight . . . 
yet it has great strength and amazing 
live load capacity, substantially de- 
creasing dead weight over all floor 
areas. It is corrosion-resistant, fire- 
resistant, termite-proof. Its installation 
is quick and easy. It eliminates the 
necessity for floor forms, for temporary 
wood planking. Once laid, it provides 
a safe working platform immediately. 
And inconsequence, its use often makes 
building erection 20% to 30% faster. 

Truly exceptional among its many 
advantages is the new electrical avail- 
ability offered by the Robertson Floor. 
Each hollow cell of the floor may serve 
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(Above) TYPICAL OFFICE AREA in the building below. A shallow 
fill has been applied over the cells of the Robertson Floor, and a sur- 
face flooring laid down as shown. Note floor outlets for telephone 


service already in position 


ready for desks to be placed above them. 


(Below) NEW FACTORY-OFFICE —s. of the Caspers Tin 


Plate Company in Chicago, Ill. FRX type 


obertson Steel Floor 


was used to advantage in this structure. Designed by A. Epstein, struc- 
tural engineer: built by Poirot Construction Company , both of Chicago. 


as a protected wireway for wiring 
distribution. This means it permits 
prompt and economical handling of all 
electrical needs which may arise . . . 
not only now but in the future. Thus, 
your building is assured of a longer 
and more useful life — free from the 
menacing danger of premature elec- 
trical obsolescence. 

No other floor construction provides 
all these advantages. So insist on the 
use of Robertson Steel Floors when 


ROBERTSON 


you build or remodel. You can count 
on them for lower maintenance costs, 
longer life, superior electrical advan 
tages, and many other features which 
give them an added margin of service, 
satisfaction and ultimate economy. We 
invite your investigation. Send for our 
brochure “New Life for Buildings 

It contains complete information and 
will be without 
H. H. Robertson Company, 2001 
Grant Building, Pittsburgh, Pa. 


mailed obligation 


OR SYSTEM 
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Decorative Versatility of 
Modern Movable Walls 
Evidenced in Schenley 
Installation . . . 


OBVIOUSLY, decorative treatment 
of walls was a major consideration in 
planning meeting rooms and recep- 
tion rooms for executive and general 
offices at Schenley Distilling Corpora- 
tion’s new headquarters in the Empire 
State Building, New York City. 

Likemany another industrial leader, 
Schenley favored Transite Walls. To 
their flush, projection-free surface was 
applied, with amazing ease, such va- 
ried materials as curly-maple wood 
veneer and vinylite in vivid color 
combinations. 

The resulting attractiveness is ob- 
tained with no sacrifice of perma- 
nence. For Transite Walls .. . by 
virtue of their asbestos-cement com- 
position . are durable, fire- and 
sound-resistant, proof against rot, 
deterioration and vermin. And their 
unique, simple construction method 
provides a steel framework as rigid 
and lasting as the walls themselves. 


... then there is movability 


Some day Schenley may wish to re- 
locate these reception areas. If so, 
the job will be accomplished with re- 
markable speed and ease, and with a 
gratifying absence of dirt and dis- 


IN THIS RECEPTION ROOM of Scheniey's 
executive offices, Transite Walls are treated 
with curly-maple wood veneer. This mod- 
ern wall material is just as easily decorated 
with leather, cork, lacquers, paints, fab- 
rics, or if so desired, left in natural finish. 


turbance. Moreover, relocation of 
Transite Walls is accomplished with 
virtually 100% salvage! 

Obviously, therefore, here is a mod- 
ern wall partition combining the best 
features of both fixed and movable 
types. Our Transite Walls brochure, 
available on request, presents the 
story in detail. Write Johns-Manville, 
22 E. 40th Street, New York City. 





BUSINESS WEEK 


list. Spain is definitely out because of its 
disastrous civil war. France, which im- 
posed strict quotas a few years ago, has 
relented a little, though it still is tough 
to sell American cars there. Norway, 
Denmark, and Sweden are fair markets. 
Austria and Hungary have little buying 
power and thus are poor prospects, but 


| Rumania promises some business. China, 


never a big market, has slumped to zero 
since the outbreak of war with Japan. 

Despite government help in Japan to 
native truck and passenger car makers, 
American car sales in that country are 
good. The small Japanese-built car 
which got so much publicity several 
years ago as a threat to American cars 
in world markets, hasn't yet offered 
much competition and doesn't promise 
any for some time. 

Wit) its recovery industrially and 
with its program of road building, Eng- 
land is a lush market for American 
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makers, particularly since ma 
have manufacturing plants ti 
Some of the improvement i 
abroad can be credited to the 
gram of reciprocal trade ag 
which has been vigorously bac} 
automotive industry. Agreen 
16 countries have been signed 
the result being sharper 
creases in car exports to thes 
than to others; important 
ahead, including one with Gre 
Last year foreign sales 
American design (including 
output) totaled 508,226 units 
the total should be well above 
Barring a new worid war or 
traordinary happening, car n 
for a further gain next year. | 
boosts in car prices don’t coo 
idea that the foreign car mark 
hot. Incidentally, some Europe 
have announced price increas 


Federal Aid for Sportsmen 


New law makes beginning of wildlife restoration 
program by earmarking federal “sport tax”? mone 


for allotment to states that meet requirements. 


WASHINGTON (Business Week Bureau) 


| —For sportsmen the signature by Presi- 
| dent Roosevelt on Sept. 


2 on the new 
wildlife restoration law was better news 


| than anything printed on the market 


page. For them it marked the begin- 
ning of an upcurve, not in their business 
but in their recreation, although re- 
habilitation of game also has wide busi- 
ness ramifications. 


$3,000,000 for a Start 
The new law provides simply for 
distribution among the 48 states for use 


| on wildlife feeding, breeding and nest- 


ing grounds of $3,000,000 collected 
annually by the federal government 
from the 10©@ tax on arms and amuni- 
tion. It's a small beginning but there’s 
more money than meets the eye in the 
plan sponsored by the General Wildlife 
Association and other fish and game 
organizations. 

Federal grants will go only to those 
states that agree, among other things, to 
stop diversion of hunting license fees 
to any purpose other than administra- 
tion of state fish and game departments. 
The U.S. Biological Survey doesn’t 
know how many states now have wild- 
life conservation laws that will meet 
this and other probable requirements 
under the new federal law but all states 
will have time to line up as no allot- 
ments will be made until the fiscal year 
beginning July 1 next year and, pend- 
ing action of the legislatures in their 
next regular sessions, the governors’ 
assent to the law will be sufficient. 

Subject to a maximum of $150,000, 


each state’s allotment will be 
half in the ratio of its area t 
area of the United States an 
in the ratio of the number of | 
ing license-holders in the stat 
total number of license-hold 
states. This formula is the 
principle as the federal-aid hig 
and is regarded as an equital 
for practical application. Ea 
share of the federal funds may |! 
to cover up to 75% of the cost 
wildlife restoration projects tl 
proved by the Biological Survey 
not taken up by the states will | 
available for carrying out the p: 
of the Migratory Bird Conservat 
The new wildlife law is 
terms but there will be comp 
in its administration. The law 
for example, to hunting licenses 
Some states issue separate hunt 
fishing licenses. Others 
bined license. Biological Sur 
cials who went into a huddle t 
to discuss administrative 
opined that it may be necessary 
states to provide for issuance of 
hunting seein 


Are Fish Included Too? 


Question also has been raised \ 
the benefits of the act are inte 
include fish. The law’s definit: 
wildlife restoration project is 
broad. The federal tax on sales « 
ing tackle was not included as 4 so 
of revenue, presumably becaus< 


issuc 


difficult if not impossible to segreg#' 


fishing tackle receipts from 
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her sporting goods, although the reve- 
vu I 4 . 
que from this source and from state 


tia licenses would swell the total 
iting Hesnses would swell the 8" |Wanted: MANAGER 


considerably. J 
- ati >» tede for Sales Promotion and Advertising Dept. 
An appropriation to cover the federal for Sales Promotion and Advertising Dept. 


sllotments to the states hangs on action marketed a 1 con [ 7 . 

jotment : ae panies and he v dustries hroug 

by Congress next session. The law sim- world-wide sales organization Send Nauts 

provides for earmarking by the who possesses—keen urge to get things OUR WRON ccna 
aon | and \ 











py } done—eag imp e prese 


of an amount equal to the | | tices—wiliineness to put orgar 


Treasury ee LF ee ; 
os - o - meself second oc or ne knowledge 
trom the hirearms tax. No diffi- advertising technique some amount rf 


revenuc 
- chanical | and at 


ity in securing the appropriation is | 


anticipated, however, as the authoriza- P243 BUSINESS WEEK 330 W. 42nd St. N.Y.C. 


‘en bill went through with flying colors. 

The man to watch is Rep. John Taber THE oe — co. 
f New York, ranking minority mem Poe. 
ber of the House Appropriations Com- I 




















Whatever it is... wherever it is...insure it in the je 
Hartford. For nearest agent phone Western Union 











nittee, who contends that the law sets 
up a dangerous precedent for the dis- 
sipation of Treasury revenues. Taber 
conjured up the fantasy that the ladies 
would lay claim to the revenues from 
the tax on cosmetics but would the 
ladies admit that powder and puff have 
so ravaged feminine beauty that the 
tax on these weapons should be devoted 
to beauty restoration projects as now, 
the tax on guns, shells and cartridges 
is allotted to replenish their targets? 





toration 
money 


Jubilesta 


Kansas City’s formula for lur- 
ing out-of-towners makes the 
visitors pay the bill. 


In this harvest season there is terrific 
competition among Middle West towns 
n the business of luring the out-of- H f d* B ] I —_ 
‘owners. Hardly a town or village lets artior urglary Insurance 
the season pass without some sort of a e 
celebration—a fair, a rodeo, an historical may Save your life 
pageant, or an old settlers’ reunion. Re- 
gardless of the nature of the affair the It isn’t safe to argue with bur- armed prowlers. Notify the 
object of each is to get the harvest glars. Youmaythink you should, police immediately. The Hart- 

dollar. if your valuables are not insured ford will make good the loss. 
This year Kansas City, Mo., has against theft. The cost to you is very low, 
something different. It is neither a fair But when you have burglary whether you compare it to the 
aoa yee is "Jobilec — — insurance in the Hartford Acci- value of your life or of your 
: _ oer) dent and Indemnity Company property. Let a Hartford agent 


the unforeseen happens, it will attract ai: ee call “+h r r 
at least 50,000 people, possibly 100,000, you can avoid conflict with tell you about it. 


from neighboring towns during its nine- 
day run from Sept. 17 to 25. But what 
the Kansas City merchants like about 
the affair is that it doesn’t cost them 
anything; the out-of-towners pay the 











The formula for putting on a Jubil- 
esta this year is first to hire for the 
main attraction a hall big enough to 
seat 14,000 paid admissions. Then hire 
four more halls—all under the same 
toot with the big show—with seating 
capacities ranging from 1,500 to 3,000 
cach for the lesser shows. 

_ Next, you go into the entertainment HARTFORD FIRE INSURANCE COMPANY 
market and sign up a lot of headliners * 
— ey Bergen, Rubinoff, Wayne HARTFORD ACCIDENT AND INDEMNITY CO. 
ing and orchestra, Eddy Duchin and . : 

orchestra, Frances Langford, the Lucky BABTFORD, CORK. 
Strike Hit Parade Orchestra, Jack Wal- 


cron, Rufe Davis, Benny Goodman and | 
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Holding your own as a 
business executive— 


clarified 
and made 
easter 
by these books 


on 

Tuy RE is nothing sadder than the cases of star performers in 
production, in sales, accounting, or other departments of business practice, who 
fail to take hold when faced with executive duties and opportunities. The 
problems of analyzing, deciding, planning, and administering involve broad 
fundamentals that, consciously or otherwise, the successful executive uses every 
day. And to provide a comprehensive, adequate treatment of these principles, 
is the purpose of this library. 


THE BUSINESS EXECUTIVES’ LIBRARY 
7 volumes, 54 x 8 2013 pages, illustrated 


ERE is a set of books that deals only with the principles and techniques peculiar 

to the successful handling of executive problems in any line of business. Here are 
books that you can use to clarify your conceptions, and make more effective, your 
handling, of the problems of thinking, planning and directing—in short, to get a real 
grasp on the reins of successful executive leadership. 


hese books give you the seven fundamental principles upon which executive success 
1. Know yourself and how to lead others. 2. Know your own business and 
3. Know how to organize and manage your own department or an 
entire organization. 4. Know how to budget and forecast and plan for the future. 
5. Know finances and how to make full use of your bank. 6. Know how to talk con- 
vincingly—how to sell your ideas and influence others. 7. Know how to think—how to 
analyze problems and arrive at correct solutions. Step by step this Library takes up 
these basic principles and shows how they may be mastered and applied. 


depends: 
business generally. 


Subjects covered in the Library 


In these books you will find clear statements on the fundamentals of business organiza- 
tion—good management without friction, lost motion or inefficiency—selection and 
training of men—economics in business—curtailing overhead without loss of efficiencv— 
maintaining self-confidence—raising organization morale, and a host of other subjects 
that are vital to you today. 


10 days’ free examination; small monthly payments 


How the books fit your own individual case may be determined from an examination 
of the books themselves. They will be sent on receipt of the coupon below. Should you 
decide to keep them and employ their many helps, then send only your first small remit- 
tance, and the balance in monthly payments, while you use the books—paying, in all, 
actually less than you would if the books were purchased individually and without the 
installment payment privilege. See how they can serve in aiding your own progress, 
Mail the coupon today. 





McGRAW-HILL BOOK COMPANY, INC. 
330 West 42d Street, New York, N. Y. 
Send me the Business Executives’ Library, 7 


examination Within 10 days of receipt I will 
$17.50 is paid, or return the books postpaid 


free 
until 


id, for 109 days’ 
$2.00 monthly 


volumes, postpa 
send $1.50, and 


Name 

Address 

City and State. 
Position 


Company 


(Books sent n app li nm = and Canada enl) 
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| orchestra. You use them at 
two names a day for the big 
new show daily. 
| For the side-shows get G 
| son and Bernice Claire in th 
| of “The Desert Song” to ap; 
| Music Hall, which seats 3,00 
Follies to show on the flo 
used by exhibits; a flower sh 
hall and a miniature 
Holy Land in another. T! 
| find space on the marquec 
| mames and attempt to deter 
gets top billing over whom 
Last year's Jubilesta was 
ture on the part of Kansas ( 
men, incorporated as the K. ¢ 
Festival Assn., to put on a 
with admissions selling at less 
run picture show prices. |] 
strictly a volume proposition 
000 advance bargain tickets 
last year. This year the ady 
is six admissions to the 
matinees and two to other m 
one dollar, or three night 
$1.50, each ticket for a diffe 
Because the 1936 effort left 
of $9,000 in the treasury, un 
this year was easy. Total 
penditures were in excess of $ 
This year $30,000 was subs 
underwriting expenses, most plc 
ing made voluntarily. 
Industrial exhibits which 
tured last year have been enti: 
nated this year in favor of n 
tainment which seems to be 
out-of-towners want. 


creati 


, . Erpi 

Legion Business 

By 
Veterans’ convention promises te 1 
New York a big windfall, a sour 
hard test, and a full house. indi 


StrikKE New York City f: 
travel calendar for the week 
Sept. 20-23, unless you happen 
Legionnaire with hotel reservat 
duration of the annual Americar 
Convention on those dates. Of! 
American Legion 1937 Cor 
Corp. of New York City (a n 
organization formed for one y¢ 
estimate that at least 500,000 | 
attend the shindig plus 150,0 
nine auxiliaries. Carefully audit 
mates indicate that each m 
tioneer will spend an average 
each on room, board, transportat 
tertainment, new fall clothes, 
venirs for the kiddies back hon 
500,000 x $100 — $50,000,000 
Long before the dates wer 
committee waited in attendan 
meteorologists of the Weather B 
ascertain days most likely to 
perfect weather for the boys an 
Whatever the equinoxes may do t 
parts of the country, they have 
New York fairly during most ¢ 


THERE 


promises 
dfall, a 
ouse, 
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»0 years. Dates having been set, 
: step as the formation of the Con- 
sion ( orp. to deal, not with individ- 

but with adjutants of State Legions, 
hotels. transportation companies, public 
Z-ials. New York State voted $50,000 
‘pre-convention expenses; New York 
ry. the same amount; some individual 
el and department store subscriptions 
run as high as $5,000. 


Seek Rooms in Homes 
Prime worry of convention officials is 
rousing for the thundering horde. Great 
- New York is as a hotel center, the 
Hotel Review lists only 344 New York 
rels with 142,603 guest rooms. Deduct 
in estimated 30,000 permanent guests 
m the latter figure, and one will see 
y Convention Corp. has had to ar- 
ve for thousands of guest rooms in 
orivate homes and in Connecticut and 
New Jersey hotels. Since many a Legion- 
re will decide the last minute that he 
st see his buddies in convention as- 
sembled and will point his old jaloppi 
ward Times Square without regard to 
reservations, booths with lists of 
wailable accommodations will be set up 
the city line on every incoming trunk 
1 and in railway stations. 
New York authorities look upon this 
avention as an excellent dress rehearsal 
t of housing, eating, and transporta- 
n facilities for the 1939 World’s Fair, 
since the Legion will almost undoubtedly 
gather together more people than all this 


Erpi's Fadeout 


By licensing other companies 
to make and sell its movie 
sound equipment, Bell System 
indicates move from field. 


THERE is a saying in the Bell Telephone 
system that the company runs into grief 
whenever it wanders from the field of 
mmunications. Its Electrical Research 
Products, Inc., was formed in 1927 pri- 
urily to handle the motion picture 
d equipment which revolutionized 
whe cinema art. A deluge of profits 
ured in when theater owners were 
ighting each other for sound installa- 
ns. But trouble followed when the 
‘ump complicated collections. 
_ The federal government has let it be 
known that it considers these activities 
unseemly for the country’s largest public 
utility. Bell management considers the 
id adage and is inclined to agree. A 
cinite move has been made to retreat 
fom the theater equipment field. On 
pt. 2 it was announced that ERPI had 
ensed General Theaters Equipment, 
and Motiograph, Inc., to use its 
nd patents. Other companies may be 
en similar licenses. 
General Theaters can now sell and 
tribute Western Electric sound equip- 


BUSINESS WEEK 


ment to theaters and movie producers 
It is expected also to manufacture the 
apparatus when facilities are available. 
The ultimate plan is for ERPI to be- 
come a research and license organiza- 
tion. It will work closely with Holly- 
wood studios to continue sound develop- 
ment. 

An important problem yet to be 
solved is the servicing of installations. 
ERPI is forced to continue this work 
under some of its current contracts. 

The new move appears to be a smart 
one for those concerned. All motion 
picture theaters now have sound equip- 
ment. The first lush days are gone. 
From now on the business is largely one 


The 
FarMer’s WIFE 


is No Lady.. 


Theater 


this 


of replacements. General 
in a logical spot to 
Its subsidiaries make projectors 
other theater apparatus. It can now 
in the sound equipment instead of 
ing it to its projectors. 
General Theaters also 
agreements for the use of all s 
patents of Radio ¢ orporation of An 
ica. th bus 


assume 


hi! 


has sigt 


(Since it is in the amusement | 
ness, RCA has no intention of slacken 
ing its manufacturing activities.) 
General Theaters is also happy to b 
back in its original field after a stony 
detour. Harley Clarke Genera 
Theaters as a springboard for his sp 


used 


tacular plunge into the movie industry 


... IT’S THE MAGAZINE Read and 


Preferred by America’s Rural Women 


* The simple reason why this one magazine 
is the favorite of rural women lies in this 
one fact... farm-life is not city-life! And the 
Farmer's Wife Magazine is the only mag- 
azine edited for rural women exclusively. 
Inthe Farmer's Wife Magazine you'll find little 
about soil control . .. plenty about better 
baking. You'll find nothing about cattle care 
-.. a lot about child rearing. City women’s 
activities command little space . . . but you 
ought to see the columns on quilting, dress- 
making, gardening and farm home decorat- 
ing! And what news about socials and rural 
get-togethers! 


. The 
FARMER'S WIFE 


This magazine is thoroughly aware that on 
the rural woman rests the responsibility of 
running a home and raising a family 
feminine, she takes time out to “get beautiful” 
in her own home beauty parlor. But if most 
rural women cooked with gas the Farmer's 
Wife editors would so gear their recipes. If 
the doctor was five minutes away or the drug 
store just around the corner, they would elimi 
nate their articles on rural health. If rural 
women stopped raising chickens, the Farm 
er's Wife would stop printing poultry articles 


Being 


For over forty years rural women have 
learned to look for authentic 
regarding their problems in the Farmer's 
Wife Magazine. Over 1,100,000 read it from 
cover to cover every month. More of thew 
prefer it than any other magazine or farn 
paper printed. It knows what they want and 
gives it to them! 

This vast, almost hand-picked rural market 
offers a tremendous sales potential, which 
warrants investigation! You miss rural women 
if you don't use the Farmer's Wife Magazine! 


THE ONLY MAGAZINE EDITED FOR 
RURAL WOMEN EXCLUSIVELY 
1,100,000 NET PAID 


information 





BUSINESS WEEK SEPTEMBE 
Mr. Clarke is gone from 
company long since. H 
has passed through the fir 
ganization. Earnings and 
its stock reflect a return 
ironically, the new deal v 
puts General Theaters p 
the position toward which H 
fought his involved way 
battle. 


Globe-Wernicke Tri-Guard 
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Indianapolis, Ind 


MODERNIZE YOUR OFFICE 
TO INCREASE YOUR PROFITS | "ihe" buinon’ 


Enjoy the advantages of efficient and attractive offices. Association of Manufactu 


Replace wasteful, out-of-date equipment with modern answer. From letters 

Globe-Wernicke products that enable people to accomplish manufacturers, detailing 

more work with less effort, keep office routine operating ences with the Revenue A 
smoothly, increase efficiency and economy. N.A.M. came to these 
A wide variety of business equipment is sold 1. Young, growing corp 
by dealers who recommend equipment and burdened. Strong compan 
system best suited to customers’ needs. Con- more advantageous positior 
sult our dealer in your community for more . 3 Companies faced witl 
information about our products and service to ment are discriminated agall 


Storage cabinets and ward- 
robes are available in sev- 
eral sizes and styles 





users or write direct to us. 


Globe-Wernicke 
steel desks have 
many valuable and exclusive features 


A Lacation 


ALONG 
READING- 
JERSEY CENTRAL 
Lines 


IS A BUSINESS ASSET 


If you are contemplating a new factory, branch 
or warehouse, the Industrial Development 
Department of the Reading-Jersey Central 
Lines will gla.\ly assist you in locating a suit- 
able site in America’s richest industrial section. 


Along the Reading-Jersey Central Lines are 
towns and cities where civic conditions are 
attractive and where experienced labor is 
plentiful. 


You are invited to join the army of satisfied 
shippers who have found that «Reading - Jersey 
Central Service” stands for efficiency, depend- 
ability and co-operation. 


We welcome inquiries. Write— 

J. W. LAWSON F.L. AYRES 
Industrial Agent Industrial Agent 
The Reading Company oF New Jersey Central 
Reading Terminal 143 Liberty St. 
Philadelphia New York, N.Y 


. CINCINNATI, O. 











““YOUR LETTERHEAD 


IS THE 
VOICE 


OF YOUR BUSINESS” 


The better the paper, the better 
the voice that carries your words. 
The best papers are made from 
rags and Crane’s Fine Papers for 
business and executive use are 
made from rags and rags alone. 
They speak for you with the ut- 


most confidence and distinction, 


Cranes. 


FINE PAPERS 


MADE IN DALTON, MASSACHUSETTS 
SINCE 1801 
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3. Partnerships are fav 
corporations. 

1. Companies with imy 
are prevented from paying 
and may suffer the full 
tax. 

5. Heavy dividend payme: 
rapid retirement of outstan 
and customers show a hesita: 
capital goods commitments 

6. Industries with wide 
earnings fluctuation—cyclical 

are confronted with a set 
tion in working capital. 

The necessity to pay d 
resulted in bank loans and 
which otherwise would hav 
necessary. 

8. Problems of complian 
enforcement of tax laws hav 
with the complexity of the 

9. In the past, retained ears 
up reserves and tended, as a 
maintain operations of a busi: 
ing slack periods; this, in 
to stabilize employment 
such reserves henceforth wil! 
the stability of employment 
cessions. 

10. Contemplated expans 
grams have been halted, beca 
places a heavy penalty on earnii 
backs which go into new p 
equipment. 

These findings by N.A.M 
which check with opinions \ 
Business Week and published 
own conclusions in news stories be! ELEVA 
and after the passage of the above | 
have been laid before the Treasury D rounter 
partment with a view to assisting " climate 
in preparing modifications of t! archite 
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sufficiency program. 
struggle in Far East. 


(1) The Sino-Japanese affair is likely 
settle down to a long struggle which 
have a more immediate 
efect on China but which ultimately 
will threaten the very continuance of the 
ipanese government because of the 
serious undermining of the country’s 


serious 


T 





nnances 





Japan Must Curtail 





Japan some months ago began to con- 
rol imports through a rigid licensing of 
foreign exchange. This will be intensi- 
fed. Suppliers of raw materials (page 
5) essential for maintenance of the ex 
sort trade or for war will receive liberal 
supplies of foreign exchange as long as 
t lasts. Importers of luxuries or of Jess 
essential items are already in difficulty. 

The drain on the country’s finances 
rom maintaining large forces in China 

ll undermine the yen, is likely ulti- 


Business Abroad 


War scares unsettle markets. 
control of industry if private business fails in self- 
Outlook is for long-continued 


BUSINESS WEEK 


Hitler threatens state 


TuEse developments in the foreign field primarily affected the American business 
outlook this week: (1) Intensification of Sino-Japanese hostilities around Shanghai; 
(2)new European tensions growing out of Soviet-Italian crisis; (3) fresh indica- 
ton of German trend toward state controlled industry, and resignation of Dr. 
Schacht; and (4) the slump on the London and New York stock market, with the 
simultaneous upswing of commodity prices. 





mately to make it as much of a protected 
currency as the German mark 

Japan will continue to be a large pur- 
chaser of machine tools, iron and steel, 
nonferrous metals, raw cotton and wool, 
and oil. Application of the neutrality 
act would put an end to present rather 
large purchases of supplies for muni- 
tions and airplanes. 

In contrast with Japan, the China 
market will be lost more because of the 
difhculty of delivering supplies through 
the Japanese blockade than of the credit 
situation. 

The loss of American trade in the 
Far East will be sufficiently gradual to 
cause NO serious repercussion at home, 
and a few industries and suppliers are 
likely to benefit from a rush of business 
in the next few months, though most 
of these people are already demanding 
that credits be established 1n this country 


to cover orders before they are accepted 
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Globe 


ELEVATED ROOF DESIGNED FOR WARM CLIMATES—A roof which is six feet 


above the house is one of the latest features of the Diisseldorf exhibition, Germany’s 


‘ounter-attraction to the Paris fair. 


The strange house is designed solely for hot 


climates and is the creation of Fritz Faulenback of Diisseldorf, a well-known German 


architect. 


The roof is made of concrete, supported on a heavy iron frame. 
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Comparatively few American secur 
ties are held in the Orient, so ther 
would be little repercussion on ¢ 
kets even if they were liquidated f 
to cover war orders 

(2) The Italian-Soviet controvers) 
could develop into something seri: 
but leaders in Europe do not expect this 
now. Russia has no 
attack to Italy, and Italy has no taste for 
a war which would carry Italian troops 
The Mediterranean 


platy 


fleet to carry an 


to Soviet territory 
crisis is coming to a head now beca 
Mussolini finds it necessary to wind up 
the Spanish affair soon or lose face. H 
funds are inadequate to carry it on muct 
longer. He needs his 


troops 


home. Russia, on the other hand, has no 
intention of abandoning the loyal 
without a show of hands. Germany 
supporting the Italian stand, but will 


Russia unt 


and Britain will 


not move against 
confident that France 
not attack her rear 


Hitler Threatens Industry 
(3) Germany is, in fact, in a « 
Her crops were poor tmis year 
She has no stocks on hand Her self 
sufficiency program is moving : 
slowly than the Nazis think it should 
and Chancellor Hitler keyed his 
gre it Nu 
around the idea that if private ind 
cannot carry out the \ 
gram, the government will take ind 


try over and do the job itself. This 


position 


speech at the remburg ra 


government s pri 


would mean even more rigid control of 
business, with consequent deterrent ef 
fects on Americans already exasperat« 
by German import control boards 

(4) The slump on the stock exchang: 
started in London, but was picked up s 
vigorously by New York it 
much further than London sentiment 
felt justified Europe is still essentially 
more confident over the business outlook 
in the United States than at home. Ar 
wave of war tensions in Euro 


was Carri 


other 
would be bound to send a 
more capital to Wall Street 
On the other hand, it will stimulate 
commodity buying as it has in the last 
I] more 


, ; 
prea 


weck, though speculators are sti 
to be blamed than serious buying by 
frightened governments 


France 


Outlook darkened by rising 
prices, stagnant stock markets, 
lagging treasury inflow, and 
world tensions. 


Paris (Wireless)—The business out 
look in France has brightened but littl 
under the emergency regime of the 
Chautemps government. Compared with 
the critical situation when they took 
office, conditions are slightly better 
Viewed on a longer term basis, there 
are no signs yet that their program can 
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succeed unless it is given a number of 
years. Political conditions at home, and 
the international situation, are bound to 
prevent this. 

Capital has shown no tendency to re- 
turn to France. The stock market has 
failed to reflect any inflationary improve- 
ment following the last franc devalua- 
tion. Bonds have improved too little 
to ease the government's task of going 
to the public for more working capital 
And prices are rising so rapidly they 
have outstripped wage gains in most 
lines and this is bound to revive social 
discontent. 


Germany 


Hitler threatens state control of 
industry if private business fails 
to accomplish demands of self- 
sufficiency program. 


BERLIN (Cable)—Apart from the re 
iteration of its claims for colonies, the 
economic highlight of Hitler's Nurem 
berg proclamation was the assurance that 
the fulfillment of the four-year plan was 
proceeding according to schedule, and 
the emphatic statement that if the Reich 
can operate such a gigantic enterprise as 
the German railroads it can also increase 
steel output to the quantities required 
(implying that private industry has not 
made satisfactory strides with the self- 
sufficiency program). In fact, the ad- 
dress is conspicuous for its lack of the 
almost traditional eulogy to private ini- 
tiative. 

Business also is dismayed by the fresh 
reports that Dr. Schacht is considering 
resigning from the economics ministry, 
suggesting the possibility that Germany 
is headed toward a more radical eco- 
nomic policy to which he objects. 


Grain Shortage Is Serious 


A preliminary census confirms that 
the 1937 grain crop is lower than Jast 
year’s poor crop by 24%. Significantly, 
wheat acreage declined 5%, and rye 
7°o, partly due to boosting potato, 
sugar-beet, flax and other crops favored 
under the self sufficiency plan. Again 
this confirms the impossibility of Ger- 
many’s achieving simultaneous autarchy 
in both foods and agricultural raw ma- 
terials. 

The admitted crop failure attaches 
ominous significance to Goering’s state- 
ment in his Stuttgart address recently 
that if necessary he will take draconic 
measures for insuring fair bread dis- 
tribution, meaning the eventual intro- 
duction of bread cards, possibly before 
this winter is over. 

Best opinion in Berlin believes that 
foreign owed at the recently-closed 
Leipzig Fair was less than last year. 

Domestic business is spotty in many 
branches, notably metal goods, which 
suffer from scarcity of raw materials 
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ITALY GETS STREAMLINED RAILROAD CARS—Fifty 


SEPTEMBE?F 


TE 


7 


new lightweight 


steel cars, similar to those of America’s streamlined trains, are being bui! 
government-operated Italian railroads by Piaggio & Co., of Genoa, a licen: 


Edward G. Budd Manufacturing Co. of Philadelphia. 
an order for 30 stainless steel cable cars 


climbers up the Italian Alps. 
of the new railroad coaches in the rear. 


Piaggio & Co. has also 


to be used to haul skiers and 
Shown above are several of the cable cars, 
An unusual weight-saving feature in 


cars is the use of heavy cellophane instead of glass in the large windows. 


Great Britain 


Stock and commodity markets 
minimize war scare. Trade 
unions congress demands higher 
wages, a public works program. 


LONDON (Cable)—Many new issues 
are awaiting release but are held up 
pending a calmer international situation. 
It is still true that stock exchange prices 
would quickly react to a comparatively 
slight improvement in sentiment. 

Early in the week, there was a notice- 
able improvement in the tone, indicating 
that London traders still did not expect 
the Far Eastern situation to grow into a 
major crisis, but later unfavorable de- 
velopments in the Mediterranean caused 
a setback, which was supplemented by 
reports of the market slump in New 
York. 

The international situation has taken 
a turn for the worse, but British policy 
of compromise and “keep peace at any 
price” is not likely to be changed. 

Rising labor costs are expected next 
to hit the British retail trades. At their 
congress, the trade unions asked for a 
conference of employers and workers in 
the distributive trades to discuss wage 
increases. Also planned by the congress 
was the preparation of a program of 
public works to take the place of the 
huge rearmament orders which are now 
keeping industry occupied at capacity. 
Fear is that labor will suffer as soon as 
the rearmament rush has passed its 
peak, which some authorities think is 
not far away in some lines. 

British textile producers expect to 
profit from the Japanese conflict in 
China. Tokyo is reported already to 
have curtailed the amount of foreign 


exchange for the purchase 
ton ; Japanese shipping is be 
to handle troop movements 
Chinese markets are refusing 
Japanese products; Japan is ex 
be unable to continue its sa! 
many neighboring marke 
manufacturers—and Indian 
ing to step into the breach 
diminishing Japanese activit 


Soviet Union 


Consumer industries will be re- 
organized. Automobile industr) 
lacks parts. 


Moscow (Cable)—While p 
minded Russians are eagerly 
newspaper reports concerning 
tional affairs, the interest of 
majority of Soviet citizens for 
least, will be diverted by a news 
internal interest only but one t! 
concerns them. 

The government announce 
the removal of the Commissar f 
Industry, I. E. Lubimov, and 
Vice-Commissars from their p 
failure to cope with their tasks 
cause millions of Russians to 
Lubimov, who has headed this 
since 1932, was constantly criti 
his failure to satisfy the dema 
the population. Factories under 
command producing shoes, c! 
and household furnishings failed t 


fill their output plans, leaving Russias 


hunger for consumers’ goods unsa 
The situation now has become esp¢ 
acute. With the peasantry having 
quantities of surplus grain to disp 


+ 


the demand for an exchange of 





sePTEM 


factured 
more 1ns 
Lubin 
Shestako 
who oc 
arty 
a 
the field 
didate t 
more fal 
gre of 
daily cot 
Authc 
now ha: 
certainly 
material: 
ride the 
that it 1: 
panizati¢ 
a! 
of the C 


1S 


‘ 


Argent 


visit Ary 


mporter 
C mpetit 
priced 2 
(ries anc 
CONCEeSSi1C 
vittually 
A test 
court, ir 
tion of 
chinery | 


enter the 

Becau 
paper in 
lactory | 
Celulosa 


rn 


sePTEMBER 11, 1937 


{actured goods has been growing all the 


more ynsistent. 
Lubimov’s successor will be V. I 


Shestakov, who is a veteran Bolshevik 
sho occupied important posts in the 
arty and whose determination is 
oe The Kremlin apparently scoured 
the field for the strongest possible can- 
didate to be placed in this post so as 
more rapidly to satisfy the craving de- 
ire of its millions for the ordinary 
daily comforts of life. 

Authorities claim that the country 

now has the necessary machinery and 
certainly possesses an abundance of raw 
materials for light industry fully to pro- 
ride the needs of the population and 
that it is only a question of proper or- 
ganization and management. 
" V. 1. Mezlauk, newly appointed head 
of the Commissariat for Machine Build- 
ag, is faced with another barrage of 
sharp criticism this week, when the 
jilure of auxiliary plants to supply the 
wtomobile industry with its needs, espe- 
cially of tires and electrical equipment, 
jused a complete shutdown of the larg- 
est plant, Gorki, for the first three days 
fthis month. A similar shutdown took 
nlace in June. The Moscow automobile 
slant also is limping along badly, the 
conveyor releasing five “ZIS” touring 
ars daily in place of 24. 

Disclosure of a wrecking group at 
the Yaroslav tire plant and poor man- 
gement of the electrical equipment fac- 
tory, it is ammounced, are responsible 
for the shutdown. So aed is the 
shortage of tires that thousands of cars 
cannot now be used. 


Latin America 


Japan is after Argentine textile 
market. Ford V8 wins Grand 
Prix. Britain buys Brazilian 
iron ore. 


ll be re- 


industry 


Argentina: The probability that the 
japanese commercial mission, soon to 
visit Argentina, will attempt to arrange 
an exchange of trade concessions to 
enable her to increase her textile exports 
ato this country, is forecasted in Buenos 
Aires newspapers this week. Present 
importers, chiefly England and Italy, are 
ready feeling the effects of Japanese 
competition. Textiles from Japan are 
priced 20% below those of other coun- 
tries and there is a feeling that if trade 
concessions were agreed upon it would 
virtually result in monopoly. 

A test case, rising out of the customs 
court, in connection with the importa- 
tion of spare parts for agricultural ma- 
cunery was decided in favor of the im- 
porters, and in the future these will 
tnter the country duty free. 

Because of the increasing cost of 
Paper imported from other countries, a 
latory to be known as the Compania 


Celulosa S$. A. will start manufacture of | 
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To ease 


the mind 


Definitely arranging a life insurance program 
relieves the mind of a good deal of troubling 
doubt about the future of self and family. 
Our Man in Your Town 
will gladly offer 
suggestions 


THE PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 
EDWARD D. DUFFIELD, PRESIDENT HOME OFFICE: NEWARK, N. J 











HOW TO WIN SALES 
worms INFLUENCE PROSPECT 


BELLEVUE- | Told in FREE 


STRATFORD 


The Bellevue-Stratford is 
Philadelphia's ideal hotel 
for out-of-town guests. 
Conveniently near all three 
railway terminals. Parking 
facilities “right next ; 
door.” In the heart of * 
business, shopping and Methods Used by ™ 
financial districts. 5000 Firms 

Make the Bellevue 


: : q @ This informative book tells how 
your Philadelphia head more than 5000 firms have used 


quarters for business or Autopoint pencils to strengthen 
pleasure. Enjoy the goodwill and increase sales. Gives 


famed Bellevue hospitality proved sales plans! Explains why 
d “the best food i Autopoint is the betier pencil for 
on e . mn sales promotion. Nationally adver- 


Philadelphia.” tised retail value. Continues for years 
to benefit the giver because its 
B E L L E Vv U E x simple sturdy mechanism always 

works. Has only two moving parts 
Also famous Grip- Tite Tip that never 


STRATFORD lets lead wobble or drop out. Write 


today for samples and free book, 
Claude H. Bennett “The Human Side of Sales Strategy.” 


( f 6 
‘The 8 Better Pencil 


Autopoint Company. Dept. BW-9. 1801 Foster Avenue, Chicago, 














U.S. DELEGATES TO PERUVIAN AIR CONFERENCE 


Aviation 


Peru, is the International Technical 
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Wide World 
Opening next week at Lima, 


Conference, a meeting of the aviation 


experts of Pan American nations to discuss meteorological problems as they affect inter- 


continental aviation and communication 


relations. 


Representing the U.S. will be the 


aircraft carrier Ranger, sent at the request of the Peruvian government to give a 


demonstration of naval air operations. 


In the picture above are official U.S. delegates 
appointed by President Roosevelt. Left to right: 


Dr. George W. Lewis, of the National 


Advisory Committee for Aeronautics; Denis Mulligan, of the Bureau of Air Commerce; 
Edwin L. White, of the Federal Communications Commission; Delbert M. Little, of the 


U.S. Weather Bureau; William E. Jackson, of the Bureau of Air Commerce 


: and Warren 


Kelchner, of the State Department's divison of American Republics. 


paper from wheat straw at the beginning 
of next year. 

Three patrol airplanes for the Argen 
tine Navy, built by the Consolidated 
Aircraft Corp. in the United States, 
arrived this week and were unloaded for 
reassembly. 

A Ford V8 won the Argentine Grand 

Prix this year, in a race which included 
every major city in its itinerary and 
covered 6,890 km. Of the 70. stock 
model cars entered in the race, 42 were 
Fords, 10 Plymouths, 6 Chevrolets, 3 
Terraplanes, 2 Hupmobiles, and single 
representatives of Hillman (English), 
Lincoln, Continental, Graham, Dodge, 
Hudson, and Peerless. 
Mexico: The Cardenas government is 
continuing to push its roadbuilding pro- 
gram. Bids are now out for approxi- 
mately 13,000 tons of steel for Pridges 
being built along the major highways. 

Little progress has been made toward 
the settlement of the labor dispute in 
the petroleum industry. 

Foreign capital operating in Mexico is 
pleased with the outcome of the appeal 
of the Monterrey Iron & Steel Co. to 
the Supreme Court in its case against 
the owners of property long ago leased 
by the steel works and recently in dis- 
pute by the owners. The decision was 
favorable to the Monterrey interests and 
encourages other foreign business in- 
terests to anticipate fair judgment in 


Mexican courts when contracts are legal 
Brazil: Britain's struggle to secure sup 
plies of iron ore to make up deficiences 
caused by the inability to get ore from 
Spain is benefiting Brazil. The British 
Iron and Steel Corp. has just contracted 
for 400,000 tons of iron ore to be 
shipped from Rio de Janeiro during 
1938 and 1939, 


" 
Canada 
Alberta conflict drags on. Rail 
earnings are up. 
prices will rise. 


Newsprint 


OtrawaA—Both provincial and federal 
camps were marking time this week in 
the Alberta bank control clash. Provin- 
cial Premier William Aberhart had 
taken no action on his notification to 
Ottawa the previous week that the prov- 
ince would ignore the federal veto of 
his control legislation. No steps have 
been taken to apply the bank bills. This 
week Prime Minister Mackenzie King 
replied to the notification, merely de- 
clining to enter into argument with 
Aberhart as to the merits and rights of 
federal disallowance. 

Provincial ability to enforce the local 
law is doubted here, since judges of 
provincial courts are federally appointed 
and could be dismissed by Ottawa 


SEPTEMBE!: 


should they act in defiance 
eral proclamation of disallow 
eral police, the RCMP 
police weapon in the provi 
are no provincial police 
But rtm 

reached the 
would have to be signed 
tenant-Governor of Alberta 
also an appointee of Ottawa 


attempts at 


courts the 


I 


Alberta Still Fights 


he Eastern 
that Aberhart 
grounds for an appeal to the 
Alberta in an election agai 
tion by the banks and the 
thority. Once reelected, he 
as slowly as he liked for 
years in the matter of Social ( 
"Net earnings of Camnadiar 
for July, just issued, show 
creases. Canadian Nation 
$958,899 as compare 1 ow 
July last year, 
months of 1937 the increas« 
000, from $2,562,243 
Canadian Pacific, 
more from decline in grain 
had an $116,36 
for July and a months’ 
$1.500.000. or about 20% 

Justifying present export 
newsprint, 


view contin 


is seeking 


for and for 


which |! 


increase of 


‘ 


Canadian the N 


Association of Canada points 


1 


newsprint quotations ror | 
? 
i 


ne 
6 


short 


ong ton, equivalent 
ton, an increase Of over 
prices set last year. The Eng! 
price for this year has been 
agreement, the increase being 
$6.67 a short ton. 

Consolidated Paper Corp 
taking reconditioning of its 
newsprint mill at Cap de la M 
Quebec, idle 5 years, preparat 
sumption Of operations next s 

Federal government exper 
the excise tax on cigarettes d 
the revenue benefit from tax 
cessions. Before 1933, a $6 
sand tax was accompanied by 
revenue from the tax from $28, 
to $10,000,000. The tax was 
to $4 in 1933 and since then t 
nue has increased at double 
the tax drop. 


Liquor Law Change 


Reform of Ontario's liquo 
system (government liquor st 
the sale of hard liquor on 


permit, and beverage rooms for t! 


and consumption of beer) is { 
Premier Mitchell Hepburn, « 
on his return to office in the 
6 election. He will place th 
under a non-partisan board « 


( 


of a judge of the supreme court 


province and a Liberal and a ¢ 
tive member of the legislature 

Hepburn is cutting the Ontar 
mobile license fee $5 


ht 
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Money and the Markets 


Stocks take worst dive in six years as war scares touch 
off selling by discouraged traders. “Big board” shares 
drop $2,750,000,000 in single day, but foreign 


crises spur buying of wheat. 


N securities traders ne‘back from 
Labor Day holiday there was bad 

store for then Europe was in 
unean and Ori 


dipped in Lon 


over the Mediterr 
rises. Stocks | < 
1 fact, American securities sold 
the British capital on Monday 
1 still further before our mar 
ened next day 
' the “biggest Ameri 
raded in London 
minded saw pr 
rm Pacific, Anaconda, Interna 
Nickel, and U. S. Steel flop 
ad 3 points in New York at Tuesday's 
(amounts which already had 
een relinquished abroad) they were 
to put it mildly. Confidence was 
Nobody wanted to buy 
decline 


STOCKS 


an 
W he n 


the 
tric 


es 


anyway. 
result was a 

the day which chopped a cool 
billions of dollars off the value of 
on the New York Stock 
War-inspired buying in 
failed even to retard the 


Staggering 


xS listed 
hnange 
nn ydities 


ng rush 


Prices at 1936 Levels 
Prices cracked decisively below the 
ws plumbed in June of this year. (To 
art readers, the June low should have 
een the “resistance point’). In fact, 
k values fell to where they had been 
n july of Tuesday's was the 
rst break in industrial shares, meas 
by the Dow-Jones averages, since 
i, 1931. This composite index 
8.16 points to close at 164 39. 


1936 


163.18 


5% o! 


of 
under 


hitting a low 


just 


after 

crash was 

V alues 
This extraordinarily 


break wa 


wide 


accompanied by a selling volume of onl; 
While that 
biggest day on the exchange since 
. large 
recent puny trading 
accounted for such a drop in 


r 
1.870.000 was the 
Ap 


only in relation t 
It could 


shares 

Y, it Was 

not have 
} 


it not been for the state of 
which it struck Wall Street 
been going down for three weeks ot 
disappointment over the failure of t! 
autumn spurt to materialize 
little or nothing was needed to 
bed 


business 
I 
stocks out of 
Some Bargain Hunting 

In other words, war scares may ha 
precipitated the break but they were no 
the primary cause of it 


) 


prices nad 
mind in 
Prices had 


If traders had 


not been in a disconsolate mood, they 


might even have seen where the imm 


nence of war would boost our trade in 


both raw materials and manufactures 
To some extent, this possibility of 

war boom may have contributed to spo 
radic buying after midweek. There wa 


A 


s 


some bargain hunting going on, but 


traders still were far from optimistic 
Among the commodities, the situatior 


was pretty nearly the reverse of that in 


stocks. The war scare caught stocks it 
a vulnerable technical position due t 
the fact traders were disappointed How 
ever, commodities had been pretty thor 


oughly liquidated since last March, and 


. 


l 


even a little 
to send them 
Wheat w 
rubber and 
pretty 
little 
fore tl 
But, 
ture pu 
000 bales 


subst 

Cott 
e sept 
atter 


, 
t 
! 


| estimate 
i2n armic 
Cotton 


loan figure set 


Interest Problem 


Congress leaves clash between 
federal and state laws over pay- 
ment of interest on demand 
deposits. 


} 


ConGreEss left behind it on 


probl m to which nobody 
easy 


The 


membe 


answer 
Banking 
r banks 
surance ( orp 
paying inter 


the 


leposits of 


1 time 


and school 
funds 
But those cx 


trust 


3 Congress mught lave cont 
(Bu 


hurly-bur! 


them by new 


10°37,p59) b 


; 


gislation 
ol in the 
departure from Washington, omit 
Result 
lation forbidding pay! 


demand deposits at the same time 


that chore there's federal 


lent of int 
the laws of seven stat 


paid on pu 


terest be 
fund deposits 


and trust i 
seventeen states 


cs require th 
hl; o 
DIK savings 


avoided the prob 


by passing special legislation comp! 


with Federal requirements: six 
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BONDS DAY BY DAY 
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Underwood & Underwood 


state 
they met in Memphis this week. 


program that they couldn't agree on anything. 
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Wide World 
COTTON CONFLICT—Lawrence Westbrook (right) couldn’t announce that Southern 
’ agricultural commissioners were whooping it up for AAA’s crop program after 
In fact, they were so sore about the present loan 





Oscar Johnston (left), former AAA 


cotton pool chief, backed subsidized exports, bonuses, and crop control. 


passed legislation affording compliance 
in some respects and non-compliance 
in others; 18 did not have to pass any 
laws: the aforementioned seven are 
still to take definite action (see accom- 
panying tabulation). 

New York State offered special prob- 
lems. The legislature accepted the fed- 
eral dictum of no interest on public 
funds, but left on the books the require- 
ment that interest be paid on savings 
bank and trust fund deposits. The State 
Banking Board helped out in the dilem 
ma. It ruled that savings banks might 
put the funds in commercial banks on a 
time basis, withdrawable on notice of 
30 to 60 days. 

That is no absolute solution, because 
it depends on whether the commercial 
banks will pay interest on that type of 
deposit. Hitherto, New York City in- 
stitutions have required that deposits, 
in order to draw interest, must run 180 
days. As for trust funds, the New York 
banks eradicated that problem them- 
selves. They decided to put trust fund 
deposits in the time category and to pay 
interest on them. 

Not all states can take New York's 
cue. It is not possible to put public 
or savings bank funds on a time basis 
in many states, because the state laws 
stipulate that the funds must be de- 
posited on demand—that is subject to 
instantaneous withdrawal. And, as a 
practical matter, officials must keep some 
money on hand all the time as working 
capital—and clearly that money would 
have to be on a demand basis. 

The case of Mississippi presents an 
anomaly. The state law insists that in- 
terest be paid on public deposits. But 
there is another law which permits state 
banks to become members of the FDIC 


and to comply with FDIC regulations— 
which include the no-interest rule. 

Ultimately, all states will presumably 
get around to full compliance with the 
federal requirements. If they didn’t, it 
would mean that public officials, savings 
bankers and trustees would have to keep 
their funds in cash, or deposit them in 
non-FDIC banks—less than 5% of the 
country’s total. 

a 

Over-the-Counter Business-hungry 


dealers in over-the-counter securities 


SEPTEMBER 





this week tried something 
group of New York houses (a 
dependently) bought space 
cial daily, The Investment Ne 
vertise quotations on unlisted 

There was nothing official 
nothing cooperative. The pap 
salesmen went around 
the houses at so much a line 
vertisers inserted a line quoting 
ask prices (with the name of 
submitting the quotations) on 
ties in which they happened to 
ticularly interested. 

The result was a double-pag 
of names of issues, names of 
and quotations. The first ad 
Wednesday of this week. Q 
were as of Tuesday’s close—rig 
the terrific break in prices—and 
between bids and asking pri 
wider than usual. But the ho 
their names before the public, 
what they were after. 

The advertising has no relati 
reported publicity program of 
York Securities Dealers Associat 
fact, most of the advertisers 
members.) This publicity prog 
a matter of fact, has not cor 


head. 


and s! 








\ 


One of the interesting angles ' 


advertising was the fact that, in 


cases, more than one house qu 
single security and their prices 


substantially different. Dealers 
like that, as a rule. That's 
New York association, years 


ganized its own quotation bure 
Advocates of this advertising « 


that this disparity in quotations supp 


by different houses should help 





demand deposits. 


have partly complied. But in 


still up in the air. 


No Law, No Law 
But Needed Necessary 
Georgia Alabama 
Louisiana Arkansas 
Mississippi Connecticut 
North Dakota Delaware 
Tennessee Kentucky 
Vermont Maine 
W yoming* Maryland 

Massachusetts 
Michigan 
Nebraska 


New Hampshire 
New Jersey 
North Carolina 
Pennsylvania 
Rhode Island 
South Carolina 
Virginia 
Washington 


| * General 
i 


Election called tor November; 





To Pay or Not to Pay Interest on Demand Deposits 


The Federal Deposit Insurance Corp. says banks may not pay interest on 
But the laws of some states require that interest must 
be paid on deposits of public, trust, and savings account funds. Some states 
have complied with FDIC requirements by passing special laws. 
seven states the question of authority 
Here's the scoreboard, state by state: 


Law Passed, 
Incomplet¢ 
Compliance 
Arizona 
Florida 
Illinois 
Kansas 
Missouri 


Law Passed, 
With Full 
Compliance 
California 
Colorado 
Idaho 
Indiana 
lowa 
Minnesota 
Montana 
Nevada 
New Mexico 
New York 
Ohio 
Oklahoma 
Oregon 
South Dakota 
Utah 
West Virginia 
Wisconsin 


Texas 


constitutional amendment necessary. 


Others 


Is 





= 
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p for the best market Yet 
the question of whether deal 
vs quoting the same securities will not, 
-» the future, “get together 
In the old days, newspapers picked 
> their over-the-counter quotations from 
er or another, and printed them 
Different papers printed lists from 
houses. here were dispari 
uotations, and confusion 
' buyers. That's one of 
e things which prompted over-the- 
ater dealers to organize so that only 
set of prices would be quoted. 
when that happened, dealers no 
ser got their mames appended to 
ppearing in the papers—and there 
vavs have been two sets of ideas on 
tations should be handled 
* 
Merger—The old subject of 
the Chicago Stock Exchange 
Chicago Board of Trade has 
up again. Talk is informal, and 
isn't gotten far. It is encountering 
of the stumbling blocks which 
e tripped up all previous efforts. 
most concerted con- 
yn were made in 1929. Back in 
se days everyone thought in terms of 
rities and the grain trade was just a 
lous. Then, as now, there were 
100 duplicate memberships be- 
he two markets. Nevertheless, 
of both memberships opposed 
nerger and it fell through. 
days the tables are pretty much 
The Board of Trade is doing a 
ving business in grains; it has added 
lest trade in soy beans; it does a 
securities 
The Chicago Stock Exchange is 
from the which has 
most stock markets for months 
w volume of trading plus large 
ses of regulation. 
Under these circumstances it might 
ppear that either side would be willing 
mcede that it had no monopoly on 
top bargaining position. But there 
long-standing jealousies. And there 
nscientious doubts that stock trad 
g would be boosted by taking in the 
r uses, and vice versa. 
iteresting, too, is the fact that the 
ters into which the Stock Exchange 
ved at 120 S. LaSalle St. several years 
ave been leased for many years to 
These are thoroughly commod- 
nd modern. Their occupancy 
a step up in respectability for 
inge in contrast to the former 
in the old Rookery Building 
where members for years spent more 
ying bridge than they did trad- 


rs 


here 


€ ae 


literent 


es between 
the part O 


Market 


XU 


efforts at 


business in its own 


sque eze 
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a year each for three years which was 
imposed recently in arranging 
mortgage refinancing. 

Probably the two markets will con 
tinue to go their own ways. It is un 
likely, however, that the exchange will 
in pique, start trading in grains as the 
Board of Trade started in securities 
when the 1929 merger attempt fell 
through. (Merger negotiations also re 
call the fact that the Chicago Curb was 
launched about 1928 by Board of Trade 


Wide W lad 
THIS TRAVEL YEAR—Pullman Co.. big 
advertiser for the traveler's dollar, has been 
reaping an acceptable harvest. David A. 
Crawford (above) president of the parent 
Pullman, Ine. reports that the 
took in $5,410,515 in July 
compared with $5,019,016 last year; for the 
$36,267,803 


company. 
sleeping cars 
seven months, was 
against $32,166.687 in 1936. 


gross 


members, as individuals, with the idea 
that it might facilitate a merger. It has 
as a matter of fact, been 
tinuously with starvation, and 
hasn't influence on consolida 
tion possibilities. ) 


almost con 
faced 


had any 


— 

CEA Takes a Look —For many years, 
all schemes to aid the farmer have em 
bodied some plan to eliminate specula 
tion which unduly influences prices 
The trend has reached its highest de 
velopment under the present € ommodity 
Exchange Administration, and, right 
now, this federal commission is taking 
a look-see at the grain markets 

CEA regularly has been getting re 
ports on all individuals whose transac 
tions involve future deliveries of grains 
in excess of 200,000 bu. But the com 


me 
some 


ticularly to eliminate 
during these months when 
are moving to market. To 
has issued a call 

on individuals operations—the first 


by CEA It goes 


' 
markets 


call ever sent out 


regulated 
that the particular 


iS in grains 


all the 
secret 
now nothing h 
but it might very easily 
the cotton markets 
There isn't any 
will happen to any 
rules. Says Dr. D 


| 


enced operat 


inge 


offense 


Helping Wheat Shippers—\ 
ington and the wheat exporters h 
ten together on 

shipments of grain 
Montreal. The 

to end difficult 
of gt ide 


wheat which any 


cates 


out of several 
(BW’—Se p4°37.} 
Heretofore par 
graded at Ameri 
issued WI 
a ship might 


handle the entire 


ites 


tr 


| 
Cdl, 


certificates couldn't 
Bureau of Agricultural 
the exporters think 
satisfactory plan 

The federal 
to Start a certin 
The 
Economics say 
cargo certifica 

ports to 


Lakes | 


requirements of the 


ports 


tions for 
the federal 
York City 
These adju 
purposes, will amount 
certificates They will 
grade of the wheat co 
original certificate does 
But, 
grades, 
be issued for grain that has been lo 
aboard a vessel with other grain of 


to gu urd igainst 


divided lot certificates wi 


ferent grade or different dockag 


out separation This service wil 


supplant existing certification practices 


but will function only after the gr 
reaches Canadian ports 


where horseplay abounded). 
Board of Trade, too, has a build- 
lem. Just before the depression, 
‘s present towering structure at 
of LaSalle St. The Board could 
mfortably house the Stock Ex- 
Its members could use some 
meeting the assessment of $150 


mission has a hunch that some of the . 

big boys still are relying on the old Gold Again—For some 
dodge of doing some of their trading about guld doesn’t seem to be as loud 
through others—power of attorney be- as it was a while back, but that isn't 
stowals and the like. No positive suspi- because it has ceased to be a problen 
cions, Dr. J. W. T. Duvel reports, but a If evidence of the problem's persistence 
wholesome curiosity. is needed, it might 

1, 


} 
Dr. Duvel, CEA’s chief, wants par that the Treasury's inactive gold fund 


reason talk 


simply be mentioned 
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PROTECTION FENCE 


AT DIRECT~-FROM~-FACTORY PRICES 





Interlocking Fence is COPPER BEAR- 
ING “hot-dipped” galvanized, gives 
two-way “rust-proetection”—famous for 
“lowest-cost-per-year” protection — per- 
manent. Sold direct to you at MONEY- 
SAVING prices. * 


Save on this direct-from-factory sales 
plan. Free estimates—expert erection 
service uvailable at once. Address Dept. 
937. 


INTERLOCKING FENCE CO. iitinois 














fpre. NEW COMFORT ie 
a AVAILABLE IN STANDARD 
== = STEEL BUILDINGS 

Moryland Metol Buildings of 

stondord design or those built 

to. specificotions moy now be 

thorougmy insulated in our shop 

before erection No increase in 

erection costs. insulotion eff 

ciency comporeble to thot of 

8” concrete or brick woll, Do not postpone on 
other doy getting complete informotion obout 
this new improvement in stee! building construc 
tion, MARYLAND METAL BUILDING COMPANY, 


Roce & McComos Streets, Baltimore, Maryland 


we * MARYLAND 
soo vow BYTE ED es 


ted catalog. 
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has swelled to about $1,350,000,000 which means an ever increasi; 
worth of the metal. That's a gain of Belgians have been fleeing f; 
$130,000,000 in a month. own belga into dollars to so: 
But the problem has assumed some- Germany has been selling s 
what different aspects from those which “hidden” gold reserves in L« 
characterized it last spring. No Jonger serves which arise from for 
is dishoarded gold from Britain flooding profits). All these factors are 
this country. Neither are Russian ship- the foreign exchange market 
ments a dominant factor, although they flighty movements in quotati 
continue to find their way to London ° 
from time to time. Savings and Loan— Illinois 
Right now Japan is the biggest permitted branch banking 
shipper. This gold has been coming to _ permit state-chartered savings 
the United States—about $160,000,000 associations to operate branct 
has arrived since last March or is now important precedent was 
engaged for shipment—and much of it when the Peoples Federal § 
has been transshipped to London. This Loan of Peoria asked pern 
process first involves purchase of dollars establish two branches in nea 
with the gold, and ultimately sale of the Interest in the situation was 
dollars to buy sterling. All this has its for the American Bankers A 
repercussions on foreign exchange mar legislation committee to busy 
kets of the world. A.B.A. group held that the 
Then, too, this is Britain’s big import- _ lishing the federal system of s 
ing season for raw materials. The pound loan associations did not « 
has tended to recede from recent peak extension of such organizatior 
levels of almost exactly $5. So Britain the bounds permitted by the 
sells gold to support the pound. (But  states—the same principle w! 
in this case, England is said to have followed in the authorization 
sold the gold in the open market; banking. The A.B.A. contend 
usually dollars are bought with it and that Pekin, a city of 16,00( 
the gold goes to the U. S. Treasury, banks each of which operates 
which isn’t altogether to Washington’s department, and three stat 
liking.) savings and loan institutions 


Complicating things, recent statistics committee felt, was enough bar 


have indicated new highs for gold pro- Pekin. The Peoria organiz 
duction—notably in South Africa— withdrawn its request 





STOCK TRENDS BY MAJOR GROUPS 
Average price of stocks as of the first of the month 





All U. S. Companies | * Retail Merchandising 
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Editorially Speaking — 


gecausE the name of William Wil- 
sams Corner, Ind., is too long to say 
iad write, the citizens want to change 
to Billville. That's cutting corners 
+ William Williams Corner. 


ants, as the Metropolitan Life In- 
wrance Co. remarks, usually die young. 
long ago somebody compiled a record 
f the ages at death of several celebrated 
giants of the past—Robert Hale, 7 feet 
aye Bank Clerk of England (his 
ipparently forgotten, but not his 
aed “vocation ) , 7 feet 6; Antonius 
f Syria, 7 feet Patrick Cotter, 8 
et 4; O'Brien, or maybe his name was 
Byrne, 8 feet 4; Christopher Munster, 
s feet 6; and Peter Tuchan, 8 feet 7. 
Brien or Byrne died youngest, at 22; 
Munster set the age record, 45. The 
cants’ average age was 34. Giants are 
wn to have glandular defects. They 
don't live long. 


HoWEVER, giants are rare, and an in- 
rance company needn't lose any sleep 
them. But what about the many 
ety tall people on an insurance com- 
pany's books? The Metropolitan has 
1 the records of 20, 000 of its male 
) aaldals ranging in height from 
2 to 7 feet 1. It finds that they 
ja practically normal mortality. They 
ied at about the same ages, and of the 
ume causes, as shorter men; the young 
underweights and older overweights had 
highest death rates. Incidentally, 
these very tall men had comparatively 
es variability in their weight than 
shorter men; and the weights of those 
above 6 feet 4 increased very little with 
height; and they hardly gained any 
weight after 35, the age when most 
men still have 15 years of steady fatten 
g ahead of them. 


TuEse tall men, then, 
merely represent the upper limit of 
height distribution.” And there'll be 
more of them—more tall women, too—, 
lor the height of Americans is increas- 
ng. Nowadays it isn’t uncommon to 
“e some fine six-foot girl swinging 
wgorously down the street. No glandu- 
ar defects; merely the — limit of 
height distribution. About 1980 the 
girls may be hitting around 6 feet 2 or 
4; and it'll be a comfort to know they're 
is healthy as they look. 


are normal; ‘they 


GAUMONT-BRrITISH has prod uced 
Gangway,” a gangster movie in imita- 
tion of Hollywood. Even the names 
xem to be imitations. One of the 
characters is Nedda Beaumont, and we 
wonder if her name isn’t modeled on 
that of Ned Beaumont, the gambler- 
detective hero of Dashiell Hammett’s 
book “The Glass Key,” which was used 
‘of a movie a year or so ago. Inci- 


dentally, it's Hammett’s worst book. 
And his best isn’t that best-seller, ‘The 
Thin Man,” it’s “The Maltese Falcon.” 


THE wife of the governor of Alaska 
is Mrs. Helen Troy. Like the Helen of 
legend she’s worrying about a fight 
but this Helen isn’t to blame for it. 
The prehistoric Grecks went to Troy to 
get a girl back from the other mob 
(at least, that’s what Homer said) ; the 
modern Japanese go to Alaska, right 
within the three-mile limit, to get fish. 
But in a few centuries, when the facts 
have been forgotten, Japanese 
Homer may sing of Helen Troy as the 
high-born Japanese maiden who was 
carried off to Alaska and followed by a 
thousand vengeful ships; and that, my 
lads, says Homer, twanging his bloom- 
ing lyre, is how the fight began. 


some 


IN a book of essays that we were read- 
ing last night, the author wrote of the 
“wondering disgust that fills us when 
we contemplate the faded photographs 
of 30 years ago.” We have all experi- 
enced that sense of wonder, mixed with 
a little digust, and even more amuse- 
ment. When we see pictures of the 
bathing suits we wore 30 years ago, and 
the rigid collars, and the women’s 
ratted hair, how easy it is to feel an 
unchallenged superiority to the manners 
and costume of 1907 

The author of the essay was Lytton 
Strachey, and he wasn’t writing about 
1907—he was writing about 1877. The 
essay is dated 1907. Thirty years after 
he wrote it, we read for the first time 
his comment on “the faded photographs 
of 30 years ago.” This is one of time's 
little revenges, but Lytton Strachey is no 
longer alive to feel hurt by it. Nor do 
we expect to be alive 30 years hence, 
when people are filled with wondering 
disgust at contemplating the faded 
photographs of 1937 


WHEN Count Maurice Maeterlinck takes 
a summer vacation, he turns a rabbit 
loose in his bedroom, and all marauding 
mosquitoes promptly attack the rabbit, 
as they prefer his meat to man’s. This 
protective method isn't really hard on 
the mosquitoes, says the count, because 
the rabbit doesn’t feel the bites. Oh, yes, 
he does! Our own rabbit told us so 
last summer. That's why we 
him in for a rhinoceros. 


SAILING for Europe, Robert Taylor had | 
to fight his way through a swarm of | 
worshiping girls at the pier and on the 
boat, and when he reached his state- 
room two of them were hiding under 
his bed. This kind of experience can 
give a man a lifelong neurosis, turn- 
ing him into a scary old bachelor who 
looks under his bed every night. 








traded | 


What is 


THE DIGEST? 


A stranger sharing a car seat with me 
was reading THE DIGEST. “ What 
kind of a magazine is it?” I asked 
him. “It’s this way”, he said. “Mon- 
day morning, I get reports from all 
department heads, which give me a 
complete summary of my business. 
On Wednesday, I read THE DIGEST 
and feel that I have been handed a 
complete summary of the world. T« 
me, THE DIGEST is an essential ser- 
vice, not just something to read.” 
There are three broad divisions to 
THE DIGEST. 
Week” 


events, 


First “Story of a 

is a digest of important news 
brief, accurate and vivid but 
not flippant. 

Second is a feature section. Some 
situations are what you might call 
““News-breeders.”” They are the rum- 
blings of coming events and upheavals. 
With candid text and photographs, 
THE DIGEST visualizes these signif 
cant highlights of the passing show 

The third division is, “Reading 
Around the World.” A large staff of 
editors reads current magazines, news- 
papers and books of the world and 
selects the essence. This division keeps 
you posted on what the world is 
thinking. 

THE DIGEST is for busy, vigorous- 


minded men and women. Such people 


earn good incomes. The half million 
families reading THE DIGEST con- 


stitute a market for higher quality 


merchandise. 
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Mr. Lewis Speaking 


Mr. John L. Lewis has spanked Mr. 
Roosevelt and stood him in a corner. 
In administering chastisement to the 
President for his “fine impartiality” in 
our recent labor controversies, Mr. 
Lewis admonished the President to 
choose sides and Stand openly either 
for capital or for management, threat- 
ened the Democratic Party for failure 
to keep its pledges to labor, demanded 
an immediate show of gratitude for 
money and votes, and made a covert 
threat of a third party movement. 

That Mr. Lewis pels this way about 
the matter is neither new nor impor- 
tant. That he has the courage to re- 
peat his open rebuke to the President, 
and considers it politic to do so at 
this time, is both new and important. 
When Mr. Roosevelt took Mr. Lewis’ 
previous affront without retort, it was 
generally assumed that some srap- 
prochement had been worked out and 
that Mr. Roosevelt's silence was some 
measure of reassurance to the forces 
of C.LO. 

Now it seems that Mr. Lewis wants 
the President to accept his rebuke with 
something akin to public apology, and 
expects Administration support that is 
tangibly pro-Lewis and anti-American 
Federation of Labor as well as anti- 
business. 

This country probably will not feel 
the need of a dictator in the near 
future. If it should, there are several 
promising candidates for the job, not 
the least likely of whom is Mr. Lewis. 
Witness the technique of his chastise- 
ment of government and business. To 
Mr. Roosevelt for having suggested 
that to some extent both sides might 
have been in error in a recent bloody 
strike experience, he said: “It ill be- 
hooves one who has supped at labor's 
table and who has been sheltered in 
labor’s house to curse with equal fer- 
vor and fine impartiality both labor 
and its adversaries when they become 
locked in deadly embrace.” 

To a congressional majority which 
refused to appear on the floor and 
pass a wage and hour bill to which 
Mr. Lewis himself gave only grudging 
lip-service support until after its 
failure was practically assured, he said: 
“The spectacle of august and dignified 
members of Congress, servants of the 
—- and agents of the republic, 
skulking in hallways and closets, hid- 
ing their faces in a party caucus to 
»revent a quorum from acting upon a 
aie measure, is one that emphasizes 


the perfidy of politicians and blasts 
the confidence of labor’s millions in 
politicians’ promises and statemen’s 
vows.” 

He reminded the Democratic Party 
that it is on trial with these words: 
“A political party which seeks the 
support of Sem and makes pledges 
of good faith to labor mwvct, in 
equity and good conscience, keep that 
faith and redeem those pledges. . . . 
Labor next year cannot se the ne- 
cessity of a political assay of the work 
and deeds of its so-called friends and 
its political beneficiaries. It must de- 
termine who are its friends in the 
arena of politics as elsewhere.” 

To the United States Chamber of 
Commerce, the National Association 
of Manufacturers, to the Hershey 
farmers, to organized workers who 
refer jobs to picket lines, Mr. Lewis 
Pad this to say: “These groups are en- 
couraging a systematic organization 
under the sham pretext of local in- 
terests. They equip these vigilantes 
with tin hats, wooden clubs, gas 
masks, and lethal weapons and train 
them in the arts of brutality and op- 
= They bring in snoops, finks, 

atchet gangs and chowderhead 

cohens to infest their plants and dis- 
turb the communities. Fascist or- 
ganizations have been launched and 
financed under the shabby pretext that 
the whole C.1.0. movement is com- 
munistic. 

“No tin hat brigade of goose-step- 
ping vigilantes or bibble-babbling 
mob of blackguarding and corpora- 
tion-paid scoundrels will prevent the 
onward march of labor.” 

During the holiday season William 
Green, president of the American Fed- 
eration of Labor, cited specifically 
and offered to name two hundred fifty 
Communists who are active leaders in 
Mr. Lewis’ onward march. He de- 
nounced C.1.0. and the technique of 
the sitdown strike. Other conservative 
labor leaders echoed his remarks. 

There was but one faint voice, and 
that quoted only in a few scattered 


newspapers, to suggest legislation . 
make both parties to a labor contr, 
responsible, to outlaw sitdown strjj. 
strikes in breach of contract, str}. 
called without the vote of union mo, 
bers or designed to coerce the gon. 
ernment. This voice also sugges, 
the incorporation of labor uniog 
with a regular accounting of their » 
penditures. It was not the voice of » 
industrial brass hat, but of Dr. Nia 
olas Murray Butler, president y 
Columbia University, a public-spiri; 
liberal who has no interest in the cy. 
troversy save the interest of citize, 
ship. Business didn’t even whisper, 


Learning a Lesson 
In Public Relations 


A majority of the leading brewers oj 
the country have frankly undertake 
to imitate the motion picture indusn 
and the work that the Hays organiz- 
tion is doing for it, and have Organ. 
ized the United Brewers Industris 
Foundation, which isn’t news. Nor 
was it particularly startling when th 
founders announced that the ney 
organization proposed to discove: «. 
actly where, how, and to what exten 
public _— impinged upon its af. 
fairs and to be guided by public in 
terest as expressed by public attitudes 
What is news is the fact that sine 
its organization and rather magnit- 
cent inauguration some months ago, 
the foundation has been demonstra 
ing that it meant what it said abou 
discovering the public attitude and 
appraising public opinion. A surpris 
ingly large part of a liberal operating 
fund is being spent to find out scien 
tifically what one hundred twenty-five 
million Americans think about beer, 
prohibition, the saloon, and all the 
other factors that activate and fre 
quently confuse the human miné 
when prohibition is discussed. 
Ignorance is a cardinal sin when it 
becomes the basis of public relations 
Yet not once in a thousand times & 
those who spend their money trying 
to influence public opinion know ex 
actly what it is they are trying to in- 
fluence. It is good to find one indus 
trial group that seriously undertakes 
to find out what the public and all o! 
its leaders and molders of public opio- 
ion really think of it before starting 
to wet-nurse public opinion or adjust 
an industrial program to its reactions. 
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